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The Prudential Insurance Company a America 


HOME OFFICE 
NEWARK, N. J. 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW JERSEY 





0c 





THE ADJUSTER’S MANUAL 


C. H. HARBAUGH, M. D. 


Expert Examiner and Adjuster 


Entirely Rewritten, Illustrated and Greatly Enlarged. 

This new edition retains all the valuable features of 
this well-known book. Each page has been slightly 
enlarged and over one hundred pages of new matter 
added. Each article on diseases contains an additional 
paragraph under a new heading and forty-four entirely 
new articles on accidents and diseases have been added. 

In addition to these new articles, this new second edi-= 
tion contains tables of the bones of the body, the muscles 
and their functions, and a glossary of medical terms— 
seventeen hundred medical words commonly used in the 
accident and health insurance business being explained. 
It contains a new index, so complete that anything can 
be found in the book without trouble. : 

The new second edition of The Adjuster’s Manual will 
prove extremely valuable to all claim adjusters and is 
indispensable in any office settling accident and health 
claims. 


Price, in Flexible Leather Binding, $3.00 


A liberal discount will be allowed on orders of one hun= 
dred or more copies. 


Published by 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 
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(ireat Eastern Casualty Company 


Organized 1892. 
No. 55 John Street, New York. 


The New York Insurance Department in a recent’ 
examination says: 


“While the business of the Company has in- 
creased, its liabilities have borne a decreasing 
ratio to the admitted assets and the surplus a 
corresponding increase in the ratio to liabilities. 
The growth of the Company, therefore, has been 
healthy. 


“The affairs of the Company are being effi- 
ciently and conservatively conducted. Liberal 
reserves have been set aside for outstanding 
losses and other liability items, and _policy- 
holders are being accorded fair and equitable 
treatment.” 


OVER FOUR MILLION DOLLARS PAID IN 
CLAIMS. 
CASH CAPITAL, $350,000.00 
SURPLUS TO POLICYHOLDERS, $571,753.36 


LINES WRITTEN 


ACCIDENT —HEALTH (Commercial and 
Industrial)—_B URGLARY—PLATE GLASS— 
AUTOMOBILE—TEAMS and GENERAL LIA- 
BILITY. 


Agency applications will be considered for 
unoccupied territory. 
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Entered as second-class matter June 23, 1879, at the Post Office at New York, N. Y., under the Act of March 3, 1879 
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To the Man Who is Willing—and Will 


We are prepared to offer unusual opportunities for money- 
making NOW and creating a competency for the FUTURE. 


For Contracts and Territory, address 


il, M. HARGROVE, President BEAUMONT, TEXAS 





We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
pany. It will pay anyone interested to in- 


vestigate. All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 








FIREMAN’S FUND 
INSURANCE COMPANY 


CAPITAL 
SURPLUS 
RESERVES 
ASSETS 


$ 3,000,000 

6,000,000 
10,000,000 
22,250,000 


FIRE AUTOMOBILE MARINE 


ONLY RURAL OLD LINE 
COMPANY 


Low Participating rates; double indemnity insurance; shortest, 
cleanest poli. ies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 
President, General Counsel and Founder 


We are writing at the rate of six millions a year and 

have a particularly attractive proposition for men with 

clean records who can deliver the goods—as General, 
State or District Agents. 


WILLARD E. KING, Vice-President and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents 


Home Office: BAY CITY, MICHIGAN 























The Acid Test for Strength, 
Liberality, Service and Low Cost 





ZZ 
GAL OT 
IFE INSURANCE COMPANY 


OF BOSTON MASSACMUSETTS 


high on the list 


CAPABLE AGENTS WANTED 

















SOUTHLAND 
LIFE INSURANCE 
COMPANY 


DALLAS, TEXAS 


Insurance in Force 


$59,000,000.00 
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HARRY L. SEAY, President 
J. W. HURST, Jr., Secretary 











Thursday 
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EVERY INSURANCE MAN 


GER Who travels as Solicitor, Auditor, 


hs Inspector or Adjuster is 

B 

4 Is; ELIGIBLE 
Snows TO THE 


Iowa State Traveling Men’s Association 


**Oldest and Best’’ 





Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to November Ist, 1920, for $2.00 
Write for Application Blank 
H. E. REX, Scc’y-Treas. DES MOINES, IOWA 


North American Fire Ins. Co. 


aid ic of Des Moines, Iowa 
eect GIRENOT OF AMP 7 
\ ee camer” Ramat 


a Assets, $796,357.76 
“ Lines Written: 


», Fire, Tornado, Hail 


O. P. ODE, President 
JOHN PETERSON, Secretary 
W. G. HODGE, Asst. Secretary 




















MR. SUCCESSFUL LIFE INSURANCE AGENT. 


Do you want to secure a General A f 
read this; it is ner gency for yourself? IF so, 


WORTH KNOWING 


A $5,000 policy in the United Life and Accident Insurance Company 
guarantees 
FIRST, that in case of death from 5, 
act om any cause $5,000, the face of 
SECOND, that in case of death fr ACCIDENT. 
DOUBLE the face of the Policy, will be paid. omnes 
THIRD, that in case of death from certain SPECIFIED 
$15,000, or THREE TIMES the face of the Policy, will be —* 
F OURTH, that in case of total disability as a result of accidental 
injury, the Company will pay direct to the Insured at the rate of 
$50 PER WEEK during such disability, but not to d 52 ks, 
after which the weekly indemnity will be at the rate of $25 PER WEEK 
throughout the period of disability. Can insurance do MORE? 
~— WHY should any man be satisfied with a policy that would do 
ess 





A I Premium, Age 35, Ordinary Life, $128.05; T ty- 
ment Life, $167.10; Twenty-Year Endowment, $235.10. wenty-Pay- 


General Agents wanted in the following Stat P 1 
| or meng Kansas, Michigan, Ohio and = District of Co ste 
esse 


UNITED LIFE AND ACCIDENT INSURANCE CO. 
Home Office, United Life Bldg., Concord, New Hampshire 














NATIONAL FIRE 


INSURANCE UNDERWRITERS 
OF PENNSYLVANIA 


Cc. H. MILLER, Pres.-Treas. W. P. LEWIS, Secretary 
FINANCIAL STATEMENT 
JANUARY ist, 1919 


ASSETS 
Municipal Bonds and Stocks-:(Market Value) 
Cash on hand and in banks 
Premiums in course of collection 
Interest accrued...... ) SPREE EP CCUR CCC Ce 
Furniture and Fixtures 


Reserve for unpaid losses 


Reserve for unearned premiums 183,263.69 


$191,263.69 
Net Cash Surplus....... Meds nenceceawae 259,268.10 


$450,531.79 


JAMES R. SKINNER 


Managing Underwriter 
EVANS BUILDIN WASHINGTON, D. C. 
Risks accepted throughout U. S. and Canada 














UBLICATIONS OF C. & E. LAYTON. 


The undersigned are sole agents in the United States for the old estaolished 
publishing house of Charles & Edwin Layton of London, England, whose long list of 
publications on fire, life, marine and other branches of insurance embrace the most 
valuable and standard treatises on these subjects. 

SEND TEN CBNT STAMP FOR CATALOGUB. 


THE SPECTATOR COMPANY 
135 WILLIAM STREET, NEW YOR} 


Great American 
Insurance Company 


New Pork 





INCORPORATED - 1872 


PAID FOR LOSSES 


$112,397,573.17 


STATEMENT JANUARY 1,1920 
CAPITAL 


$5,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


17, 1 9 1 3202.37 


ET SURPLUS 


N 
11,010,376.51 
ASSETS 
33,201,678.88 
THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 31st, 1919 


Since January Ist the Capital Stock of the 
Company has been increased to $10,000,000. 


The Company now owns 


$10,000,000 U.S. Government Liberty Loan Bonds. 
Home Office, One Liberty Street 
New York City 


Pacific Department 
GEORGE H. TYSON, Gen’! Agent 
210 Sansome Street 
San Francisco, California 
Marine Department 


WM. H. McGEE & ©O., Gen’! Agts 
15 William Street, New York City 


Western Department 
WALTER H. SAGE, Gen’! Mér. 
INGRAM & LERCH, Managers 
76 West Monroe St., Chicago, Tl. 

Boston Office 


ROGERS & HOWES, Mapagers 
4 Liberty Square, Boston, Mass. 
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THE SIGN OF GOOD CASUALTY INSURANCE 





LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 

Established" 1869 
LONDON GUARANTEE & ACCIDENT CO., Ltd, °ewacano’ 


Head Office: CHICAGO, ILL. PF. W. LAWSON, Geneeet Manager 





c.. Bete Fo Resident HAUGHTON & Joka Street, New York. 
. was 434 Walnut Street, Philadelphia, Pa. 


Resident cee 
ELMER A. LORD § 4 Con Resident Managers 145 Milk Street, Boston, Mass. 











A French Insurance Co. (FIRE & ACCIDENT) 
would be pleased to deal with an American In- 
surance Co., willing to fdo {business in France. 


Write to: 


“EGIDE de FRANCE” 


16 Rue Joubert, {PARIS 








* Would you like to represent a life company in its 
home state where you will have back of you the in- 
fluence and interest of the biggest men in the com- 
munity? 

If so, communicate with 


CLINTON C. WHITE, Secretary 
Puritan Life Insurance Company 
Providence, R. I. “ 


A d:rect contract with the Compary. General Agent’s Commissions. 














Reserves and Surplus to Policyholders COMBINATION 
RN $1,950,000.00 ONTRACTS 
op tHER $63 IN l 99 
E LIFE 
OIF HEALTH 
— NT 
. Pa 
wee 
INSURANCE CO. panatl Bare 
Northern Life Building page 
SEATTLE, U U.S. A. Marie 0 BrERee te 
Permanert Disability 
D. B. MORGAN HOME OFFICE, SEATTLE, U.S. A. Benefits — 
President Monthly Indemnities 
Reliable Representatives Wanted Sickness or Accident 

















Che Independent Order of Puritans « 


Home Office—Suite 818 Westinghouse Building, Pittsburgh, Pa. 
—ISSUES— 
guaranteeing a fixed monthly income to 
ay family in event of death or to your- 


Annuities Certificates 
f in case of disability or old age. 


Life Certificates 10 year term, Whole Life and Endowment Plan. 
guaranteeing protec- 


Combination Sick, Accident Annuity fion against loss of 
time from. sickness 
and Funeral Benefit Certificatese Accident and a 
uneral Benefit Paid 
on death from any cause. 


PAID TO MEMBERS, JULY 1, 1917, $852,234.97 
ANNUAL RESOURCES $500,000.00 
An up-to-date progressive association possessing the strong features of 
adequate rates ee Experience Table of Mortality, 4 per cent) and 


Economical Managemen 
INSURANCE IN EORCE ‘$15, 000,000.00 MONTHLY INCOME ANNUITIES 




















THE MUTUAL LIFE OF ILLINOIS 


HOME OFFICE: 
SPRINGFIELD, ILL. 


An ‘Old Line’’ Legal Reserve Company 
issuing all the standard forms 
of policies. 


Good territory in Illinois still open. Will 
be pleased to hear from anyone interested. 























NORTHERN INSURANCE Co. 


OF NEW YORK 
WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 
JOSEPH W. 


BECE, Special $ GUSTAVUS B. HOLT, Special Agt 
SO REbG An Dee Meee 73 Kilby Btreet, Boston, Mass. 
W. FRAY, Spd Agmt FRANK G. DELA HUNT, 

erre Haute, Ind. 120 Racine Hovet, Milwaukee, Wis 


ERIK LINDSKOG, Special t 
Cc. C. CRAND. Special Agen Lake &t., 
belo ‘nny hy t 7 W. 8t., Minneapolis, vine 


Cam! 
RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Ohio 











Tne PENINSULAR CASUALTY INSURANCE CO. 


Home Office— BAY CITY, MICHIGAN 
Authorized Capital $250,000.00 


Now writing—Accident and Health Insurance, Live Stock. 

Commencing January Ist, will write General Casualty Lines, 
including Automobile. 

Attractive Agency Proposition in Michigan, and will soon enter 
adjoining States. 


Colon C. Lillie, 
President. 











Harmon J. Wells, 
Secretary and 
General Manager 


Lowry Vahey, 
Managing Underwriter, 








ILLINOIS LIFE 


INSURANCE COMPANY 


CHICAGO 
JAMES W. STEVENS, President 


Greatest Illinois Company 


























For men’s suits, 
a tailor; 
For building plans, 
an architect ; 


lor an operation, 
a surgeon; 
For women’s clothes, 
a modiste; 
For automobile insurance, 


THE OHIO CASUALTY INSURANCE CO. 


A specializing company offering “the best in automobile 


insurance.” 
B. D. Lecklider, President 
Howard Sloneker, Sec’y and Mgr. 
HAMILTON, OHIO 
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| WE WANT AGENTS 
to push our five-point-nine policies. 

Excellent Iowa territory and liberal 

*e ‘contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO: 


A. L. HART, Agency Mgr. 
Home Office—Register Tribune Bidg.—Des Moines, Iowa 





| 


}: D. Powers, President 
. Smith Homans, Asst. Sec’y and Actuary 


Darwin W. Johnson, Sec’y and Treas. 
Louis G. Russell, Mgr. Industrial dept 


Commonwealth Life Ins. Co. 


Home Office: Commonwealth Bldg., 106-110 South Fifth St. 
Louisville, Ky. 


THE PARTICIPATING COUPON DIVIDEND POLICY 


is the most liberal and up-to-date contract and is the 
easiest seller on the market. 


We have some good territory in Kentucky and Alabama still open, 
and to first class men, we can offer a good proposition. r 


Address the Company 











Missouri 
General Agency Openings 


OUR POLICIES SELL 


RATES PER $1,000 
$13.00 
$16.00 


Age 30.. 
Age 40 


NATIONAL LIFE ASSOCIATION 


DES MOINES, IOWA 





Horace R. Wemple 


Henry M. Schnarr 
President 


Secretary=Treasurer 
FIRE 
RE=-INSURANCE 


NORWEGIAN ATLAS INS. CO., Ltd. 
WEMPLE & COMPANY, Inc. 


15 William Street 
New York New York 




















Look up the record of 14 years’ successful life insur- 
ance service of the 


FORT WORTH LIFE 


Fort Worth, Texas. 


Then write concerning an 
Attractive Contract 
Popular Policies at 
Reasonable Rates in 
Prosperous Territory in Texas 


to sell 











Live Men Can Double Their Income 


selling our 


~ MONTHLY PENSION BONDS 


(copyrightea) 





Under our Service Pension Contract 


The LaFayette Life Insurance Co. 
LaFayette, Indiana 


WwW. W - LANE, Secretary. 








The greatest automobile 
state in the Union today 
is Ohio. 


The largest and strong- 
est automobile insurance 
company in Ohio is 


The Great American 





Full coverage automobile insur- 
ance at reduced rates. 


MANSFIELD,OHIO. 





























A. E,. WERKHOFF, President. 





National Life Insurance Company 
of the Southwest 


The company to represent in New Mexico and Arizona 
‘*More days of Sunshine’’ 


For attractive agency proposition Write 


E. T. CHASE 


Secretary €@ General Manager 
ALBUQUERQUE, NEW MEXICO 

















Surety and Fidelity Bonds 


Casualty Insurance 





American Bonding and Casualty Company 





Home Office: Sioux City, Iowa. 
Gus. A. Elbow, President 


Over $850,000.00 in approved securities on 
‘déposit with Iowa Insurance Department for 
protection of policyholders. 


Assets June 30th, 1919 - $1,707,890.53 


The unprecedented growth of this company is 

evidence of the quality of our Service. Agents 

are invited to avail themselves of this service 
where we are not represented. 








s 
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WM. B. CLARK, President 
1819 - 1920 


One Hundred and One Years 
of Service 


Losses Paid over $183,000,000 





Fire Casualty Life 
RE-INSURANCES 


WILLIAM C. SCHEIDE & CO. 


(INCORPORATED) 


HARTFORD, CONN. 





Thursday 














Men capable of closing business and training 
new agents or devoting entire time to writing 
new business can secure positions with ‘the 
undersigned company on salary, expense and: 
commission. In writing give full details, past 
history and reference. Address, 


STANDARD LIFE INSURANCE CO. 


DECATUR, ILLINOIS 








Exclusive Working Rights 


AND 


Strong Helping Plan 


in a rich and prosperous district are 
available to a life insurance salesman, who 
is a salesman, as a representative of a 
strong mutual company. 


One of America’s Greatest 


Write XYZ, care of THE SPECTATOR 





MISSOURI LIFE AND ACCIDENT 
INSURANCE COMPANY 


of St. Louis, Mo. 
Policies Issued on the Weekly Plan Only 
*‘Our Record is Our Reputation” 


W. A. JOHNSON, Pres. J. A. WALKER, Secy. 























SALESMAN OPPORTUNITY 
We can use some high-grade stock and bond salesmen to sell our 6% 
Participating Preferred Stock, our 6% Improved Calumet District 
Real Estate Bonds, and our 5% Farm Mortgage Bonds. 
Write for Particulars. 
GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building, Gary, Indiana. 
Wilbur Wynant, President. 


























KRISTIANIA 


(27, Karl Johansgate) 








Kristiania Shipping, Insurance and Trading Co. A/S 





Manager (Insurance Branch): H. C. O. Sidney 





LONDON, E. C. 2. 


(65, London Wall) 


Insurance and Reinsurance Managers and Brokers 
Facultative Reinsurance and Obligatory Treaties Negotiated 


“CLARO”, KRISTIANIA 
TELEGRAMS:{ wrpouTINa AVE.,’”? LONDON 























July 22, 1920 
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Life Insurance 
Salesmanship Aids 


FOUR BOOKS BY AN EXPERT 


“BUSINESS INSURANCE” 


By Forbes Lindsay 


A Concise Description of the Adaptation of Life Insurance 
to the Protection of Corporations, Business Firms and Individ- 
uals: 


This is a book designed to aid the agent in acquiring the 
ability to formulate plans to meet the needs of business firms 
and corporations for protection. 


Business Insurance Principles Illustrated by Typical Ex- 
amples drawn from Actual Experience. 


Price, in flexible binding, $1.50 per copy. 


“PRACTICAL POINTERS” 


Author of ‘‘Efficiency,’’ ‘‘The Psychology of a Sale,’’ Etc. 


The chapter titles include Efficiency; The Efficient Agent; 
Life Insurance as a Vocation; To the Beginner; Purpose; That 
Blockhead Word; Habit; System; Prospects; Policy Illustra- 
tions; Competition; Delivering the Policy; Settlements; The 
Blues; The Viewpoint; Waste; Sentiment in Business; Pointed 
Policy Presentation; Luck; After Hours; Telling Talk. 


Surely a book of 128 pages of real ‘‘Practical Pointers,” 
handsomely bound in flexible leather, is worth $1.50 to you? 
Wouldn't one good suggestion, which would enable you to 
secure an application, be worth more than this? The sooner 
you have this book, the better it should be for your bank ac- 
count. Write for it today. 


Price, $2.00, in green flexible binding. 


“EFFICIENCY ”—NEw EDITION 


Two large editions of this work having been exhausted, the 
author has revised the book, making it more forceful in many 
respects, 


The work comprises Practical Lessons in Life Insurance 
Salesmanship as Evolved from the Practice of Forbes Lindsay, 
a Life Insurance Manager. Ten Chapters covering the whole 
range of fitness producing Efficiency. 


Price, flexible binding. .$1.25. Price, Stiff Paper, $1.00 





“THE PSYCHOLOGY OF A SALE” 


By the same author—Treats of the mental process involved 
in a sale, handled in a practical manner with a strict avoidance 
of fanciful theory. 


Price, flexible binding. .$1.25 
WRITE FOR DESCRIPTIVE CIRCULARS 


Price, Stiff Paper, $1.00 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 
INSURANCE EXCHANGE 


135 WILLIAM STREET 
NEW YORK 


THE COLONIAL LIFE 


INSURANCE COMPANY OF AMERICA 


welcomes men with a good past who 
seek a better future 


Ideal contracts in a square=deal company 


E. J. HEPPENHEIMER, President 
GEO. T. SMITH, Vice-President DUNBAR JOHNSTON, Secretary 
CHAS. F. NETTLESHIP, 2nd Vice-Pres. S.R. DROWN, Supervisor of Agencies 


HOME OFFICE, JERSEY CITY, NEW JERSEY 





LONDON AND LANCASHIRE FIRE 
*__—s INSURANCE COMPANY, Lt». 


LONDON & 


OF LIVERPOOL, ENGLAND. 





Ls LANCASHIRE | 
FIRE 


~*\ INSURANCE COMPANY 


NEW YORK DEPARTMENT: 
57 AND 59 WILLIAM STREET 












LTD. wee 
a A. G. McILWAINE, Jr., MANAGER 
N. Blackstock, Pres. Baird Pallette, Gen. Mgr. H. Perk, Jr., Sec’y 


COMPLETE COVERAGE 
Automobile 
Insurance 


guternational Jndemnitp Co, 
f Home Office: Los Angeles 


Ext 


NOS 











A PENN MUTUAL PREMIUM, less a PENN 
MUTUAL DIVIDEND, purchasing a PENN MU- 
TUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION 
which in the sum of ALL ITS BENEFITS is unsur- 
passed for net low cost and care of interests of all 
members. 


THE PENN MUTUAL 


LIFE INSURANCE COMPANY 
OF PHILADELPHIA 




















Metropolitan Casualty Insurance Co. 


OF NEW YORK 
Home Office 47 Cedar Street 
PLATE GLASS—BURGLAR Y 


ACCIDENT—HEALTH 
INSURANCE 








EUGENE H. WINSLOW, President 
ROBERT A. DRYSDALE, Vice-President S. WM. BURTON, Secretary 
ALONZO G. BROOKS, Assistant Secretary 


RELIABLE AND ENERGETIC AGENTS WANTED 




















THE 


SPECTATOR 











POCKET STATISTICS 


Relating to the Insurance Business 
THE SPECTATOR COMPANY 


Has issued its standard annual statistical publications as follows: 


THE FIRE INSURANCE POCKET INDEX, showing the condition of 
the principal stock fire insurance companies in comparative form 
for ten years. Now Ready. 

THE LIFE INSURANCE POLICYHOLDERS’ POCKET INDEX, 
showing the financial condition and business transactions of Ameri- 
can and Canadian life insurance companies in comparative form 
for five years. : . 

POCKET REGISTER OF LIFE ASSOCIATIONS, showing the condi- 
tion and business stipulated premium assessment and fraternal 
associations; comparative tables for five years. 

THE POCKET REGISTER OF ACCIDENT INSURANCE, showing 
the condition and business of stock and assessment accident in- 
surance companies and associations transacting personal accident 
insurance; comparative tables for five years. 

THE HANDY CHART OF CASUALTY, SURETY AND MISCELLA- 
NEOUS INSURANCE COMPANIES IN AMERICA, showing 
detail condition and business of about 100 companies transacting 
various classes of business in comparative form for ten years; 
also additional table listing 184 companies not writing multiple 
casualty lines, or whose operations are more limited, showing 
one year’s figures only. 


The above publications contain the statistics of the ompenion. compiled from 
official reports, and include the transactions of 1919. The tables are made up in con- 
venient pocket form, having serviceable manila covers, and are invaluable to insurance 
men of all classes for ready reference. These publications are frequently spoken of as 

“Spectator Charts,’’ and have become standard authority because of their trust- 
worthiness and the convenient manner in which they are made up. 

PRICES 

In Manila Cover - - - - . - 50 cents 
In Flexible Pocketbook - - - - $1.00 


THE SPECTATOR COMPANY 


GHICAGO OFFICE: 


135 WILLIAM STREET, 
INSURANCE EXCHANGE. 


NEW YORK 











Is It Worth Anything to You to be able to write 
a Profitable Risk for your Company, or to 
Refuse an Unprofitable One? 


FIRE INSURANCE INSPECTION 
and UNDERWRITING 


(New edition just issued—greatly enlarged and improved) 


By C. C. Dominge and W. O. Lincoln. 


contains information as to thousands of subjects— 
arranged alphabetically—es to which any fire insur- 
ance man is likely to desire information any day, and 
promptly. 


It tells the fire hazards of chemicals, manufacturing 
processes and special hazards; defines insurance terms, 
and deals with almost all topics apt to come up in 
the course of a day’s work. 


A Practical Guide for Inspectors, 
Underwriters, Students, Firemen, Etc. 


Prices: 


Flexible binding, $5.00; Deluxe edition, thumb 
indexed, $6.50. 


THE SPECTATOR COMPANY 
CHICAGO 


PUBLISHERS NEW YORK 




















a 
HOME LIFE INSURANCE CO. 
NEW YORK 
WM. A. MARSHALL, President 

The 60th Annual Statement shows admitted Assets of 
$37,780,735 and the Insurance in Force $185,755,819,—a gain 
for the year 1919 of over $27,000,000. The insurance effected 
during the year was over $40,000,000, or 68% more than in 
the previous year. The amount paid to policyholders during 
the year was over $4,358,000. 

For Agency Apply to 
GEORGE W. MURRAY 
Superintendent of Agents 


256 BROADWAY, NEW VORK 








Miss Bina M. West, 


THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 


Largest Fraternal Benefit Society of Women in the World 


A **Millionaire’’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 230,000 

The Reserve Fund is more than $13,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 

Its Reviews are Social and Welfare Centers 


Write for information to: 


Miss Frances D. Partridge, 
Supreme Commander, Supreme Record Keeper, 


Port Huron, Michigan. 











General ccident 


FIRE AND LIFE 


Jf ASSURANCE CORPORATION. id 


— RICHADSON, United States Manager 


GENERAL BUILDING -4T! & WALNUT STS. 
PHILADELPHIA 


















Stability with Fraternity 


THE FRATERNAL AID UNION 


A Fraternal Beneficlary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 
Assets of Two Million Dollars Operating in Thirty-eight States 
SOMETHING DIFFERENT 


If interested, address 
Vv. A. YOUNG, Supreme President, LAWRENCE, KANSAS 











zation of The Great-West Life. 
as West. 


Write us. 


WESTWARDS 


all manner of developments are occurring. Unlimited room for the Life Agent. 


But whether West or East there is splendid opportunity for good men in the organi 
As much of the Company’s business 1s written East 


The Great-West Life Assurance Company 
Head Office, Winnipeg. 








P. O. BOX 884 


‘“‘Oldest and Best’ 


Has openings for good debit men and business 
producers. 
BIRMINGHAM, ALA- 





Thursday 





Port Huron, Michigan 





Fai cece oo 


SOUTHERN LIFE AND HEALTH INS. CO. 
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amounted for the year ending January 1, 1920, 
to 1,247,605 copies, averaging about 24,000 
weekly. These standard publications, cover- 
ing life, fire, casualty and miscellaneous insur- 
ance, are recognized as authorities in their par- 
ticular lines, and many have received the en- 
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HE propér method of computing fire 
underwriting profits and losses is 

still a live topic of discussion, and has 
not yet been definitely settled to the satis- 
faction of all concerned. The under- 
writers contend vigorously and with rea- 
son for a fair profit, say five per cent on 
the turnover, calculated on a basis which 
takes account of increases and liabilities 
and which is not merely a deduction of 
amounts paid out from those received. 
As to the minor matter of interest earned 
on reserves, it is held that such ought 
not to be considered in the calculation of 
underwriting profit and loss, but should 
be included among investment items as 
helping to constitute a sort of fluctuating 
reserve to take care of possible losses in 
the handling of securities. Any calcula- 
tion should likewise make due provision 
for conflagrations which are certain 
sooner or later to eventuate, although the 
time and place of their occurrence can- 
not be in any manner foretold. It is in 
the interests of policyholders as well as 
of the stockholders of the insurance com- 
panies that such provision should be made 
and the companies strengthened from 


THE SPECTATOR 


year to year so as to be able to withstand 
any shock, whether due to conflagration 
or to financial crisis, and still pay all 
losses in full. 


A 


day, resulted in a 


STRIKE of firemen at Memphis, 
Yenn., which began last Thurs- 
all 


ployees of the Fire Department, with the 


walk-out of em- 
exception of the chief, assistant chiefs, 
The 
lire Commissioner rejected the demands 


telephone operators and mechanies. 


of the firemen’s union, and was supported 
in his position by the people and business 
interests of the city. A volunteer force 
Was organized and it was expected to util- 
ize that force in the protection of the 
The police and 


fire department force of the cities of the 


city against fire danger. 


country should be regarded as cu a pai 
with the army and navy as beiig pr> 
tectors of the people at large, and it shaald 
not be any more permissible for polices 
or firemen to strike than for men ia th: 
army or navy to do so. There should be 
some recognized method whereby police- 
to 
secure redress for any grievances, and 

I 


men and firemen should be enabled 


when the men enter those departments © 
public service they should do so with full 
knowledge of the situation, and should 
agree to abide by the established methods 
for securing the correction of any un- 
just conditions. 


YEARS OF LIFE INSURANCE 


.o comprehend 


THIRTY 


[' 


panies of the United States are paying tu 


is almost impossible 
the fact that the life insurance com- 


policyholders over $14,000,000 weekly, 
more than half of which is going to liv- 
ing policyholders by matured endowment 
policies, annuities, disability benefits, divi- 
dends and surrender values. Year by 
year these disbursements increase, and 
men, women and children in practically 
every walk of life are deriving the ad- 
vantage of life insurance, not only as a 
protection at the time of death of bread- 
winners, but also as a protection against 
distress in old age or disability. There 
are now operating in the United States 
about 270 life 
about forty of which can trace back their 


insurance companies, 
organization over a period of a quarter 
of a century. The accompanying table 
shows the principal items from the state- 
ments of twenty-eight of the oldest Amer- 


ican old-line life insurance companies for 


9 





Editorial 


thirty years. Companies transacting in- 
dustrial insurance are eliminated from the 
table. 

On January 1, 1890, the combined as- 
of 


amounted to $827,027,206, while on Janu- 


sets the twenty-eight companies 
ary I, 1920, there was one company alone 
whose assets far exceeded this amount. 
In the thirty-year period of January 1, 
1890, to January 1, 1920, the companies 
listed have paid to policyholders $6,924,- 


Thirty Years of Life Insurance 
TEN YEARS’ GROWTH, 1910-1919 











Premium Total Paid Policy- 
YEAR Receipts Income holders 
1919.... $1,209,427,705 $1,555,053,657 $741,507,787 
1918 1,081,492,533 1,355,857,015 711,146,578 
4) Tee 928,241,141 1,248,097 ,522 589,914,782 
1916 845,695,068 555,171,002 
ISG. «: 782,705,944 544,148,776 
1914 742,543,085 507,587,371 
OTS... 712,865,815 a 468,026,306 
1912 671,961,915 S91.846,017 446,899,691 
1911 j : 834,950,670 414,297,146 
1910 779,688,344 387,355 





Increase 


in 10 yrs. $644,277,196 $806,913,676  $380,750,063 


Admitted Surplus 

YEAR Assets Funds 
SES oe ee Oe Oiler $6,808,582,146 $726,111,276 
(db Preemie par omer 6,427,805,355 709,656,179 
| hol oe ee a ror een Te 5,913,831,374 747,193,049 
[it | Sern aes Rr ap on eparee ne 5,548,337,755 699,852,628 
ROR sofa cade earedane 5,186,591,538 661,859,072 
LT PeaRnmeryr ore eae 4,934,966,538 661,914,336 
[LUC Oe cio ee ar 4,654,509,892 622,117,868 
Rai hora wa a oan ean 4,405,811,352 620,435,541 
RR ansiecitesnd newas 4,163,148,290 603,666,824 
AIG. Fc woneeyoenes 3,874,078,975 557,801,808 








$180,938,559 


Increase in 10 years. $3,143,026,489 


ORDINARY INSURANCE 

















Amount Written Amount 

YEAR and Paid For in Force 
UL Bee rere eer cre $7,410,826,004 $29,392,249,952 
BOIS. 6 cas eas eadeewe 4,708,186,463 24,287,845,010 
BEE 6. ois aoe s dive cere 3,981,347,386 22,020,824,197 
pl SPA errata oF 3,268,352,918 19,828,695,011 
EGE hee oes cdeawadecee 2,636,998,929 18,337,491,225 
RGEC sj vane nara xmnes 2,496,790,468 17 465,975,852 
bi S Paseier Vr tte 2,535,708,239 16,603,778,200 
pod > eRe rire renee 2,402,765,969 15,547,625,468 
ho) d PRee se koger er pare ete 2,101,900,456 14,577,131,497 
PREG is i eesienecewees 1,846,076,738 13,233,667 ,695 
Increase in 10 years. $5,716,434,125 $16,869,973,388 

INDUSTRIAL BUSINESS 

Amount 

YEAR Amount Written in Force 
(C1 er tee $1,252,833,336 $6,153,044,933 
eNO ae Sie seomewes 1,076,715,996 5,562,200,701 
Serene 996,299,084 5,168,028,157 
ERRGe ene cece sdceeas 990,206,302 4,774,200,641 
FOG esac eeuevewvete 952,823,322 .388,050,222 
PEA cceciaeeesanas 845,669,775 4,125,077,816 
fae ete Somipteseie army 808,409,561 3,924,130,641 
GOES cea bawineeaeines 816,171,539 3,689,750,710 
5 Reena ger ye 785,788,709 8,424, 867,090 
SOR Gaeas cer adadee 744,213,046 3,176,138.432 


Increase in 10 years. $457,184,783 $3,184,109,543 





they had listed as assets at the beginning 
of the period, and have at the same time 
increased their assets over three and one- 
half billion dollars. 

Policyholders paid $9,500,000,000 to 
the companies who have in return dis- 
tributed $6,924,405,214 to policyholders 
and their beneficiaries, whereas the assets 
accumulated for the benefit of policyhold- 
ers during the thirty years aggregated $3,- 
741,210,283. By adding to the assets the 


amount paid to policyholders, making 
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SYNOPSIS OF LIFE INSURANCE FOR THIRTY YEARS 


Showing aggregate of premiums, interest on investments, payments to policyholders, and accumulation of assets in thirty years (1890-1919) 
of twenty- ~eight media insurance nompanine:* 





Thursday 















































Assets 
. Admitted Premiums Interest on Aggregate Excess of Prems. Admitted Accumulated for 
Name ANp Location oF CoMPANY. Assets Received Investment, etc.,| Total Income Amounts Paid | Over Payments Assets Policyholders’ | Ratio of Benefits 
Jan. 1, 1890.| in Thirty Years. | for Thirty Years. for Thirty Years. | to Policyho!ders | to Policyholders. Jan. 1, 1920. Benefit to Policyholders.} 
in Thirty Years. in Thirty Years. 
$ $ $ $ $ $ $ $ 
tna, Hartford....... Posner dee weer 34,741,130 289,272,003 108,909,305] 398,181,308 230,649,616 58, 622,387] 136,838,109 102,096,979 101.1 
Berkshire, Pittsfield...............-.00.. 4,393,249 65,063,376) 20,531 699 85,595,075 49,008,416 054 960) 27,178,636 22,785,387 115.3 
Connecticut General, Hartford........... 1,910,786 45, 409 570] 12,552,864 57,962,434 22,244,397 z 3,165,173 27,596,769 25,685,983 105.6 
Connecticut Mutual, Hartford............ 57 862,366 180, 195 742 100,258,732 280,454,474 205,175,550 *_24 979; 308 85,849 770 27, ‘987, "404 129.4 
Equitable, New York...............--+06 105,361,360 1 508, 436, 910 517,576,490 2,026,013,400 1,177,528,986 330,907,924 599,423,919 494" 062, 559 110.8 
Equitable, Des Moines...............+-+ 714,193 ‘47,006,221 12,431,305, 59,437,526 19,072,725 27,933,496 28,649,067 27,934,874 100.0 
Guardian, New York................2..- 14,825,966 136,867,637 52,242,183) 189,109,820 107,274,506 29,593,131 58,215,529 43,389,563 110.1 
PN PU RAS siios os ss scls.0eees esse nie 6,694,305 87,412,671 28,522,404 115,935,075 59,789 375 27/623,296 37,780,735 31,086,430 103.9 
Manhattan, New Yors.................- 11,729,400 62,518,233 27,434,474 89,952,707 57,742,817 4,775,416 19,253,781 7,524,381 104.4 
Maryland, Baltimor:. ........0..+.2000. 1 447, "219 8,972,729 3,903,785 12,876,514 6,983,835 1 ‘088, 894 3,990,084 2,542,865 106.2 
Massachusetts Mutual, Springfield....... 10,415,818) 223,420,284 70,128,113 293,548,397 135,619,080 87,801,204 118,666,373 108,250,555 109.1 
Michigan Mutual, Detroit akneh eke sw ees 2,589,257 40,752,837 13,483,412 54,236 049 28,321,265 12,431,572 14,276,061 11,686,804 98.2 
Mutual Benefit, Newark yee pert 45,236,963 494,473,735 168,855,873 663,329,608 358,630,093 135,843,642 251,652,869 206,415,906 114.3 
Mutual Life, New Ee Serie wee 135,638,539 1,545,658,543| 606,998 606) 2,152,657,149 1,259,256,351 286,402,192 662 390,275 526,751,736 115.6 
National Life, Montpelier............... 17.733 800 155,892,595 50,847,894 206,740,489 101,575,917 54,316 678 73,057,996 67,140,801 108.3 
National of U.S.,Chicago............... 1,872,500 40,449,859 15,846,416] 56,296,275 24,754,247 15,695,612 17,436,791 15,564,291 99.7 
New England, Boston.................. 20,582,957 191,727,922 63,072,047 254,799,969 136,522,739 55,205,183 96.722,984 76,140,027 110.8 
New York Life, New York.............. 236,450,348 2,001,768,233 627,160,614) 2,628,928,847 1,321, ay 4 680,233,048 961,022,120 856,606,798 108.8 
Northwestern Mutual, Milwaukee........ 37,107,929 918,754,787 291,434,417) 1,210,189,204 "650,71 704 268,050,156 440,861,776 403,753,847 114.7 
Pacific Mutual, Los Angeles............. 2,111,318 84,737,332 24,530,492) 109,267,824 44,255, on 40,482,109 47,695,168) 45,583,850 117.8 
Penn Mutual, Philadelphia.............. 15,093,494 426,874,262 130,765,6C8) 557,639,870) 272,249,750 154,624,512 203,720,835 188,627,341 107.9 
Phoenix Mutual, OE rere 12,253,634 110 532 225 37,844,333] 148,376, 558) 76,430,752 34,101,473 52,461,539 42,458,796 107.5 
Provident L. and T., Philadelphia....... 16,946,145 228,364,094 84,271,004) 312,635,098) = 484,528 61,879,566 112,125,014 95,178,869 114.6 
State Mutual, W orcester 5,659,204 129,494,760 39,650,981) 169,145,741) 85,853 ,069 43,641,691 61,866,997 55,207,793 108.9 
Travelers, Hartford aku vesenkibs > sates 9,656,148 151,436,821 62,426, 1626) 213,863,447) 92,686,691 58,750,130 121,566,083 111,909,935 135.0 
Union Central, Cincinnati............... 5,575,497 257,864,065 102,; 522,460) 360,386,465) 162,824,793 95 039,272 136,771,240) 131,195,743 114.0 
Union Mutual, Portland, Me............ 6,157,343| 54/486,365 17,164,738| 71,651,103 40,638,773 13,847,592 19,263,501 13,106,158 98.6 
United States, New York............... 6,266,338) 31,968,375 12,435,818) 44,404, 193} 30,591,904 1,376,471 6,790,946 534,608 97.4 
Aggregates (28 companies)............. 27,027,206) 9,519,812,186| — 3,304,802,633| 12,823,614, 819] 6,924,405,214| 2,645,366,588 4,423,124,967, _-3,741,210,283 112.0 
| | | 
| 





t Being the rat:o ot payment to policyho!ders, plus, the increase of assets to premium receipts for thirty years. 








*—Payments to policyholders exceed premiums. 








$10,605,615,497, it will be readily seen 
that the policyholders of these companies 
actually received over $1,000,000,- 
coo more than they have paid in, In 
during the thirty-year period, the 
policyholders received or were credited 
with $112 for every $100 paid to the com- 
panies in premiums. 


have 


brief, 


Needless to say, during the past 
ten years the life insurance _ busi- 
ness has greatly increased in popu- 
larity and volume of business. In 


the past two years the volume of new 
business written has been so enormous as 
to exceed even the greatest expectation 
of the life insurance world. It is now 
safe to say that the principle of life in- 
surance, next to religion, is very close to 
the hearts of the rank and file of the 
American people. 

The Late G. W. Babb’s Books.—The ex- 
cellent collection of books which the heirs of 
Mr. Babb have given to the Insurance Society 
has been received and temporarily put into the 
cases. The gift includes not merely the books 
hut the cases, which are of most excellent work- 
manship, in addition to being superb pieces of 
mahogany. The whole will constitute a useful 
gift and is a worthy memorial to Mr. 
interest in this kind of work. 


Babb’s 
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Life Agent’s Contract 
The agent of an insurance company who has 
definite contract providing for a salary for 
a specified period and continues working after 
the expiration of the contract, is entitled to the 
regular pay provided in the contract. This 
was the decision of the Kansas Supreme Court 
the John Q. Royde against the 
l‘armers Life Insurance Company of Denver. 
Royde formerly was State Bank Commissioner 
of Kansas and went to Denver as a field man 
for the life insurance company. He was paid 
salary of $3000 a year and allowances. 

After the contract expired Royde continued 
at work and was sent to Kansas. The com- 
pany refused to pay his salary claiming that 
atfer the contract expired Royde was working 
on a commission basis. The lower courts and 
the Supreme Court upheld the contention of 
Royde and ordered the company to pay him 
$3338. 





« 


in suit of 


Manhattan Life Convention 

The Manhattan Life Insurance Company 
will hold a meeting of its $100,coo Club on Sep- 
tember 21 and 22 in New York city. A large 
attendance is expected and plans for an elabo- 
rate programme are being arranged. 

Legislation in Mississippi 

\t the July meeting of the Jackson, Miss., 
Life Underwriters Association the newly 
elected president, C. H. Thompson, announced 


IO 





the composition of the !egislative committee to 
serve for the ensuing twelve months as _ fol- 
Q. Cole, chairman; E, H. Brad- 
Whitten, Jr., J. C. Cavett, D, W. 


lows: 
shaw, S. 
Bufkin. 


Southern States Life Reports 

Vhe Southern States Life of Georgia reports 
that the first six months of this year have 
broken all previous records. Following is the 
detail of the showing: 
New business paid for the first six 

MONEAS Of 1020 s..: 00 bse sss wees 
New business paid for the first six 


$ 7,410,082 


MIONUOS OF MORO... aes. c ce aes 5,035,430 

Increase of business in force June 
me oe > 4 

30 over that of Dec. 31, 1919.... 5,986,303 
Total business in force June 30, 

EQOOn sae ecian ee ony ave, Senet ae 38,000,038 
Insurance in force June 30, 1919... 28,372,001 
Increased insurance in force tor 

ENE I2MGRENS <6 Noes ney aeons 9,627,437 

Guarantee Fund Life Statistics 

The Guarantee Fund Life Association 0! 

Nebraska reports that during the first six 


months of 1919 it wrote $13,831,000 of new 
business as compared with $23,077,500 for the 
first six months of the current year. The new 
business written during the first six montlis 
of 1920 thus shows a gain of more than sixty 
seven per cent over the corresponding period 
of last vear. 


A recent issue of Points, organ of the Mut 
Life of New York, gives a very complete account ©! 
the recent agency conventions of the company. 
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rights. 





Pittsburgh, Pa. 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Financial backing on a liberal pasis. 
Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 








CHANGES FOR FRATERNAL 
BLANKS 


Recommendations by the Committee on 
Blanks in Reports 


The committee on blanks of the National 
Convention of Insurance Commissioners, in 
their recent report, referred to two reports of 
a sub-committee appointed to report on the 
desirability of a “Gain and Loss Exhibit” for 
fraternal societies and also to give considera- 
tion to amending of the “Valuation Report” 
blanks for such societies. 

The executive committee of the convention 
later decided to put these reports in circulation 
so as to bring them to the attention of officers 


of fraternal societies. Requests for hearings 


will be considered at the convention in Sep- 
tember and if necessary, one will be granted 
before the annual December meeting in New 
York city. 

The following is a brief summary of the 
conclusions and recommendations with regard 
to a gain and loss exhibit: 


SUMMARY OF CONCLUSIONS 


A brief summary of the more important conclusions 
of the sub-committee with reference to the adoption 
of a gain and loss exhibit for fraternal societies 
follows: 

(1) It appears to be quite generally agreed that a 
gain and loss exhibit for fraternal societies is de- 
sirable. 

(2) The gain and_ loss 

fraternal so- 


complete 
exhibit for 


adoption of a 





that 


for its honor. 





sible. 


ing agency business. 


field work. 
It pays to— 


“GIVE the BOYS the 
ADVANTAGE of the DOUBT” | *s,°= 


The Lincoln National 
Insurance Company believes 
its field men are the 
gladiators who battle hardest ae 
In this belief 
The Lincoln Life seeks to sup= 
port its agents in every way pos= 


‘‘Give the boys the advantage of the doubt” 
is the Home Office slogan for every case involv= 


The results are, the remarkably low rejection 
rate of but 3.7% on all applications sent in by of aust on. ect 
Lincoln Life agents, prompt issuance of policies 
and earnest cooperation with all agents in their 


cieties involves questions 


which should be given 
further time and study. 

(3) The subcommittee 

prepared a_ tentative 

gain and loss 


exhibit which can be used 


Life as the 


basis for further 
study. This draft was 
printed in the pamphlet 


published by a special N. 
. of A. Committee in 
February, 1920. 

(4) The preparation of 
a complete gain and loss 
exhibit should not be de- 
layed until the time when 
it may be requested by the 
National Convention of In- 
surance Commissioners. 

(5) A recognition of the 
needs of the fraternal sit- 
uaticn by the preparation 
would 
doubtless avoid trouble and 
confusion in this connec- 
tion in the future. 

(6) The 
and losses on the basis of 
interest and 


items of gain 


which the 





mortality experience can 








Lincoln Life Building 





(CINK UP (ita THE) LINCOLN 


The Lincoln National Life Insurance Co. pits 
“Its Name Indicates its Character’ 


Fort Wayne, Indiana 


Now More Than $135,000,000 In Force 


be calculated should be re- 
quired immediately as part 
of the valuation 
rencrt blank or as a sepa- 
items 


fraternal 


Such 
are set out in Exhibits A 


exhibit. 


and B, hereto attached. 
(7) Uniformity in the 
methods of making up and 
reporting the items inagain 
and loss exhibit is highly 


desirable. Accordingly, it 
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is suggested that it would be advisable for the N. C. 
I. C. committee on blanks to prescribe uniform rules, 
formule and methods covering the above matter. 

(8) It would appear to be desirable for the N. C. 
I. C, committee on blanks to prepare a set of in- 
structions outlining the procedure to be followed in 
making up and reporting the various items of gains 
and losses for the use of the fraternal societies and 
the various State insurance departments. 


RECOMMENDATIONS 


The sub-committee 
mendations: 
(1) That the question of adopting a complete gain 


makes the following recom- 


and loss exhibit for fraternal societies be given 
further study. 
(2) That the fraternal societies be required to 


furnish the items of gains and losses, on the basis 
of which the interest and mortality experience can be 
calculated, as outlined in Exhibits A and B hereto 
attached. 
the fraternal valuation report blank or as a separate 
exhibit. 

(3) That a set of 
lining the procedure to be followed in calculating and 
reporting the items of gains and losses. 


Such items should be required as part of 


instructions be prepared out- 


The following is a brief summary of the 
conclusions and recommendations with regard 
to amending the valuation report: 


SUMMARY OF CONCLUSIONS 

A brief summary of the 

sions of the 

revision of the fraternal valuation report blank fol- 
lows: 


more important conclu- 


sub-committee with reference to the 


(1) The questions involved in the revision of the 
fraternal valuation blank are of far-reaching 
importance and large amount of time 
and careful study and consideration given to them 
by the sub-committee. 

(2) The insuring public should be given full oppor- 
tunity for learning the true condition of fraternal 
societies. 

(3) Influenza and 
cluded in liabilities. 

(4) Present value of future extra assessments should 
be allowed as contingent assets or as an offset to 
contingent liabilities only in the event that a specific 
number or amount of such extra or additional assess- 
ments has been levied. 

(5) Liens, loans and interest thereon, not included 
in admitted assets, and not in excess of the required 
reserves on individual certificates, should be allowed 
as an offset to the reserve liability. 

(6) The present value of excess interest earnings 


report 
deserve the 


war death losses should be in- 





The Best Evidence of 
Efficient Service 


During 1919 the representatives of the 
Massachusetts Mutual delivered policies 
aggregating $131,103,768—an increase of 
more than 100% over the amount de- 
livered in 1918. Of this over 35% was 
upon the lives of persons already insured 
in the Company. Less than 1% of the 
total premium-paying insurance in force 
was surrendered and only slightly more 
than 1% was allowed to lapse. There 
could be no better evidence that the 
faithful and efficient service of the Massa- 
chusetts Mutual is appreciated by its 
policyholders, who are its staunchest 
friends and most enthusiastic advertisers. 


Joseph C. Behan, 
Superintendent of Agencies 
Massachusetts Mutual Life 
Insurance Company 


Massachusetts 
Incorporated 1851 


Springfield 
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to get in touch with Life 
Insurance «Agents and 
General Agentsfor State 
of Illinois by growing, pro- 
gressive Company. 
Liberal contracts with at- 
tractive renewals. 
Providers Life Assurance Co. 
Home Offices 


10 South La Salle Street 
CHICAGO, ILL. 











should not be allowed as contingent assets or as an 
offset to contingent liabilities, 

(7) Societies should be required to make separate 
valuation exhibits for segregated 
where a legal segregation of the funds has been 
made. 


classes i cas 


(8) Percentages of solvency for comparison between 
the various years should be calculated on the same 
basis. 

(9) Columns for the various funds should be es- 
tablished on pages 4 and 5 of the annual state nent 
blank. 

(10) Sets ¢ 
to be followed in making up the various itcms in the 
valuation report and in the annual statement should 
be prepared by the N. C. I. C. 
for the purpose of promoting uniformity in reporting 


f instructions outlining the procedvre 


committee on blan‘s 
and in auditing such reports and statements. .\t 
present there is a lack of uniformity in the require 
ments of the various State insurance departments. 

(11) The principles referred to in conclusions (1) 
to (10), inclusive, above can clearly be put into etiecr 
without any statutory changes. 

(12) Negative 
contingent assets or as a liability offset. 

(13) Societies which are actually insolvent should 
not be able to show any percentage of solvency. 


reserves should not be allowed as 


Under the present valuation exhibit some _ societies 
which are actually insolvent are able to show a high 
percentage of solvency. Such a situation is clearly 
undesirable. 

(14) The valuation exhibit should set up net asse‘s 
against net contingent liabilities rather than’ assets 
(actual and contingent) against liabilities (actual and 
contingent). 

(15) The surplus of a society should consist of 
actual assets rather than contingent assets. 

(16) The valuation standard should at least be 
conservative enough to cover the society’s experience, 

(17 Sickness and accident benefits should be valued. 
The preparation of 
tables should be encouraged. 

(18) The principles referred to in conclusions (12) 


reliable sickness and accident 


to (17), inclusive, above, possibly cannot be put into 
effect without some statutory changes. The Nationa! 
Convention of Insurance Commissioners should give 
consideration to the question of what amendments. if 


TATE 
Insurance Sales Letters 


Open the way to real business—create a keen 
realization of the value of adequate insurance and 
prepare the way for a personal call to close the appli- 
cation. More than 400 salesmen are using Hull’s 
sales creating letters for life, accident, partnership, 
corporation and fire business. An insurance com- 
pany official writes, ‘Am well pleased with the letters. 
Shall be able to make effective use of them.” Re- 
quest particulars—ask for folder 11A. 


WILLIAM S. HULL Madison, Conn. 
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any, to the Mobile or New York conference bill are 
necessary for the purpose of carrying the above 
principles into effect. The sub-committee does not 
believe that the drafting of such amendments comes 
within the scope of its instructions. 

(19) The sub-committee has set out in Exhibit A 
attached to this report suggested amendments to the 
fraternal valuation report blank which would carry 
into effect the principles discussed in this report. The 


more important amendments to the valuation exhibit 


involve principles which possibly cannot be adopted 
until statutory changes have been made. 


RECOMMENDATIONS 


The sub-committee makes the following recom- 


mendations 

(1) That the proper steps be taken for the adop- 
tion of the amendments to the fraternal valuation re- 
port blank as outlined in Exhibit A. 

(2) That the principles which clearly do not  in- 
volve statutory changes be adopted. If so instructed 
by the National Convention of Insurance Commis- 
sioners, the committee on bianks can draft amend- 
ments to the valuation report blank in 1921 carrying 
such principles into effect. 

(3) That sets of instructions be prepared outlining 
the procedure to be followed in making up the valua- 
tion report and annual statement. 


Equitable Eastern Leaders Convene at 
Saratoga Springs 


The annual business conference of the 
Equitable’s Eastern Century Club and local 
Quarter Million Club members was he!d last 
week at the United States hotel, Saratoga 
Springs, N. Y. The convention opened with 
an informal reception to the delegates, 700 in 
all, on Monday. The business sessions began 
on Tuesday with an address of welcome by 
Vice-President William E. Taylor, followed by 
the reading of a message from President W. A. 
Day, who was unable to attend. The session 
closed with a rousing talk by the newly elected 
second vice-president, Frank H. Davis. 

On Tuesday the discussions centered around 
the increasing need of and demand for life in- 
come insurance. This meeting was under the 
chairmanship of William Alexander, secretary 
of the society. Short talks on the best methods 
of sales presentation of this form of policy 
were made by a number of the delegates, in- 
cluding Managers C. J. Edwards of New York, 
J. D. E. Jones of Boston, R. O. Walter, W. T. 
Arms and George Woodbridge. 

The membership in the Equitable’s five 
agency clubs shows an increase this year of 
about forty per cent over the preceding year. 
Instead cf one convention for the entire mem- 
bership comprising over 1500 agents, four meet- 
ings are being held during this and next month 
—the Eastern Century and Quarter Million 
Clubs at Saratoga, the Southern Century Club 
at White Sulphur Springs, W. Va., the Cen- 
tral Century Club the next week at the same 
resort, and the Pacific Century Club at Yose- 
mite National Park, Cal. 


Gulf Coast Life Appointments 


B. F. Myers, formerly with the Fort Worth 
Life, has been appointed agency director of the 
Gulf Coast Life, Gulfport, Miss. W. A. Tyer 
has been appointed field supervisor of the Gulf 
Coast Life. 
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gives you something absolute- 
ly new and different to talk 
to.your prospects. Gives you 
a chance to earn more money 


than you are now making. 


Our Life Insurance Contracts 
contain the most up-to-date 
clauses known to the Insurance 
World. The Accident and 
Health gives full protection 
for at least a third less cost 
than regular casualty com- 
panies. Our agency contracts 
are as liberal as can be made. 


WRITE AND WE WILL TELL 
You More ABOuT OURSELVES 


Reliance Life 


Insurance Company 
of Pittsburgh 


Farmers Bank Building 


PITTSBURGH, PENNSYLVANIA 














July 22, 1920 


THE SPECTATOR 


_ NEW HOME OF THE PHOENIX MUTUAL LIFE 


Six-Story Edifice in Hartford Will be Completed in October, from 
Benjamin W. Morris’ Designs 


The new office building of the Phoenix 
Mutual Life Insurance Company of Hartford, 
Conn., which is being erected on Elm street, 
fronting on Bushnell Park and just west of the 
Scottish Union and National, will be completed 
in October by the builders, Mare Eidlitz & Son. 
The architect is Benjamin W. Morris of 
New York, who has designed many Hart- 
ford buildings including the Morgan Memorial, 
the State Armory and the home offices of the 
Aitna Fire and the Phoenix Fire. 

The new building provides large office areas, 
unobstructed by 


the design relying on a carefully studied re- 
lationship of masses of wall surface and wide 
arrangements for its carrying effect rather 
than an over-abundance of ornamental detail, 
and particular attention has been given to the 
surface treatment by the harmonious use of 
brick and terra cotta. 

The building is of fireproof construction 
and will be equipped with every modern de- 
vice of proven worth which tends towards 
efficiency in business methods, and the welfare 
of the employees. 





columns, and by 
reason of the very 
large property ac- 
quired by the 
company, it has 
been possible to 
provide light and 
air in abundance 
for the occupants. 
While the build- 
ing is to be typical 
of the very latest 
developments of 
inodern — scientific 
planning, con- 
struction and 
equipment, it does 
not depart from a 
reasonable though 
progressive con- 
sideration of 
architectural pre- 
cedent. 

In view of the 
probable develop- 
ment of the com- 





pany’s business 
which would re- 
quire additional 
space, the plans 
are arranged so 


that very material 
enlargement can 
made when 
needed, and to accomplish this purpose the 
building as a completed whole has been de- 
signed in all essential particulars with a view 
to material additions when greater space will 
be required. 

The initial building is six stories in 
height, 140 feet wide and 150 feet deep. This 
space will accommodate more than twice the 
clerical force now employed. South, or back 
of the front section, fifty feet deep, the build- 
ing now erected is planned to carry future ex- 
tensions to a height of twelve stories, forming 
an imposing background to the front or ex- 
ecutive section. 

The architectural character of the exterior 
is derived from a little known, but particu- 
larly handsome sixteenth century building in 
Saragossa, known as the “Longe” or exchange, 


be 
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by Edson Fessenden’s Eagle hotel just north 
of City Hall Square. Increasing business led 
to the renting of rooms on the second floor of 
the building on the southwest corner of Main 
and Pearl streets, owned chiefly by Nathan 
Johnson, who, by the way, was grandfather of 
the present president of the company. 


CHANGE IN NAME 
In 1861 it became evident that any consider- 
able growth would not be likely to be secured 
under the rather severe requirements which 


had been adopted up to that time, and by an 
act of the legislature the name of the com- 
pany was changed to that which it now 
bears. 

New rates were adopted, and the business 
transacted increased very materially. In the 
early 70’s the com- 
pany moved _ to 
quarters on the 
second floor of the 
Connecticut Mu- 
tual building, 
where it remained 
until its own fine 
building at 49 
Pearl street was 
completed in 1897. 


CoMPANY 
MUTUALIZED 

Up to 1889 the 
company had been 
controlled by the 
capital stock 
which was pro- 
vided for in the 
first charter, but at 
that time it seemed 
evident that the in- 
terests of the 
p olicyholders 
would be best pro- 
tected by a retire- 
ment of the capital. 
An amendment of 
the charter was 











New Home Orrice BUILDING OF THE PHOENIX MutTUAL Lire or HARTFORD 


When the Phoenix Mutual occupies its new 
building, it will have completed nearly 
seventy years of activity, for the first policy 
was issued September 11, 1851. It went to 
John A. Hale of Glastonbury, Conn., a farmer 
thirty-one years of age, The policy was for 
$500 for the “Term of Life,” but became a 
claim by the death of the insured in 1855. 

The company came into being as one result 
of the great temperance wave which swept 
over the country at that time, and was origi- 
nally known as the American Temperance Life 
Insurance Company. Its first president was 
3arzillai Hudson, and its first office was in the 
editorial rooms of the Rev. Benjamin E. 
Hale, its second president, who at that time 
conducted the periodical called “The Foun- 
’ His offices were in the building occupied 
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tain.’ 


obtained from the 
legislature and un- 
der the provisions 
granted by it the 
policyholders were 
given permission to purchase the capital, to ex- 
tinguish it, and to take the control of the com- 
pany into their own hands, as a purely mutual 
life insurance company. This was accomplished 
satisfactorily and established a precedent in 
the mutualizing of a life insurance company 
which has been followed more recently by 
such companies as the Metropolitan, Equitable 
and Home Life of New York, and the Pru- 
dential of New Jersey. 

While prior to mutualization the progress of 
the company had fluctuated considerably, since 
that time growth has been very steady, its size 
having practically doubled during each period 
of ten years until at the present time it has 
Over 120,000 policies in force providing insur- 
ance in excess of $275,000,000. Over one-half 
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of the company’s assets are invested in first 
mortgages on farming property in nineteen 
different States. The Phoenix Mutual began 
to invest its assets in this form of investment 
in 1875 and has had the remarkable experience 
of never losing a penny of principal or interest 
for mortgages made on farming property. 

The company owns more than $3,000,000 of 
Liberty Bonds and Victory notes. 


AGENCY PLANS 

The Phoenix Mutual has, in recent years, 
attracted a good deal of attention because of 
the far-reaching plans of its agency pro- 
gramme for the betterment of field conditions. 
Acting on the principle that only trained men 
should carry the Phoenix Mutual rate book, 
the company began, in 1914, to insist upon cer- 
tain qualifications before a representative was 
licensed, and has developed a high quality of 
agency service which is devoted to men who 
are giving their entire time to the business of 
life insurance. 

As a result, the number of men under con- 
tract has decreased seventy per cent in the last 
six years, but the production was 170 per cent 
greater in 1919 than in 1914, and shows a still 
larger increase for the first half of 1920. In 
six months of this year the company has paid 
for $31,800,000 of new insurance, probably in 
excess of ninety per cent of which came fro:n 
successful full-time representatives. The com- 
pany is adding a limited number of new repre- 
sentatives each year who will devote their en- 
tire time to life insurance, and a six weeks’ 





CONFIDENCE 


Years of Faithful service and 
cooperation and _ honorable 
business dealings have gained 
for this Company the un- 
questionable standing and 
confidence of its policyholders 
and agents. 


Attractive general agency con- 
tracts with unusual oppor- 
tunities for reputable, industri- 
ous salesmen desiring perma- 
nent connection with a strictly 
aggressive Company. Modern 
policies containing Double 
Indemnity and Total Dis- 
ability features. 
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course of training at the home office is a part 
of the contract. Four classes have been gradu- 
ated from this training school. 


PRESIDENT HOLCOMBE AND OTHER OFFICERS 


President John M. Holcombe, upon whom 
the degree of Doctor of Laws was recently 
conierred by Trinity College, came to the 
Phoenix as assistant secretary in 1874, became 
vice-president when the company was mutual- 
ized in 1889, and president in 1904. 

Vice-President Archibald A. Welch entered 
its service in 1890, became actuary soon after, 
Was appointed assistant secretary in 1903, sec- 
ond vice-president in 1904 and vice-president 
in I9QI4. 

Vice-President Silas H. Cornwell completed 
fifty-two years with the company in 1920, hav- 
ing served through all positions which would 
lead to his present office. 

Vice-President and Agency Manager Wins- 
low Russell went from the field to the home 
office. He was called from the Boston agency 
to be assistant superintendent of agencies in 
1904, was made agency manager in 1911, and 
vice-president in 1918. 

Other officers of the company are as fol- 
lows: Harry E. Johnson, secretary; Russell 
L. Jones, assistant secretary; Howard Good- 
win, assistant secretary; Charles E. Johnston, 
assistant secretary; Albert H. Yost, assistant 
secretary ; Henry N. Kaufman, actuary; John 
assistant actuary; Carl A. Secoy, 
manager; M. Clark Terrill, 
Dr. William D. Morgan, 
Robert L. Rowley, 
Arthur H, Griswold, 


R.. Larus, 
assistant agency 
secretary ; 
director; Dr. 
director; Dr. 


agency 
medical 
medical 


assistant medical director ; John Marshall Ho!-- 


combe, Jr., counsel. 


Southern States Life Convention 

The Anniversary Club of The \Southern 
States Life Insurance Company will hold their 
annual convention in Buffalo, N. Y., on the 
26th, 27th and 28th of July inst. This year 
the club numbers forty-seven for membership. 
The officers are: Honorary president, J. W. 
Vinson of Georgia; president, G. J. McDowell 
of South Carolina; vice-president, P. H. 
Thomas of Florida; State vice-presidents, for 
Alabama, Chas. E. Winters; for Florida, Bur- 
ton B. Murray; for Georgia, L. E. Black, Jr., 
and for South Carolina, Thos. Gaddy. The 
secretary of the club is Robert F. Moore, the 
company’s agency secretary. 

The arrangements for the convention have 
been in the hands of Agency Manager Wilfred 
S. McLeod. " 


Agricultural Life Statistics 

The Agricultural Life Insurance Company 
of Michigan closed the first half of 1920 with 
more than $8,000,000 of business in force, of 
which $7,414,000 is paid for. New business is 
being written at the rate of $650,000 per month. 

The admitted assets as of June 30 totalled 
$401,083, which indicates a healthy growth 
since January I. 
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Southern Convention of Equitable Agents 

The business conference of the 
Equitable Life’s Southern Century Club and 
Quarter-Million Club delegates in the South- 
ern district was held on July 19, 20 and 21, at 
the Greenbrier, White Sulphur Springs, W. 
Va., followed on July 22, 23 and 24, by the 
conference of the Central Century Club and 
Quarter-Million Club delegates from the dis- 
trict covered by the agencies in the Middle 
West. About eight hundred delegates in all 
attended, each club district being represented 
by about four hundred agents. 

The same general programme was followed 
at each of the conferences. The convention 
opened by Vice-President William |. 
Taylor. Secretary William Alexander, author 
of “What Life Insurance Is and What It 
Does,” and “How to Sell Insurance,” con- 
ducted the special sessions devoted to life in- 
come insurance. Second Vice-President Davis 
led the discussion on the value of expert train- 
ing for the life insurance salesman. The 
meeting devoted to the consideration of acci- 
dent and health insurance, and the Equitable’s 
new non-cancellable policy, was under the 
chairmanship of Superintendent of Agencies 
L. C. York. Second Vice-President W. J. 
Graham had charge of the session at which 
group insurance and business insurance were 
considered. 

The last of the Equitable Agency Club con- 
ferences will be the Pacific Century and Quar- 
ter-Million Club meeting at Yosemite Park the 
first week in August. 


annua] 


Was 


_New Feature for Kansas Life Policy 
[he Kansas Life Insurance Company of 


Topeka, Kan., have in preparation a total dis- 
ability feature for their policies by which a 
waiver of premium and the payment of a life 
annuity is provided for. This annuity is to be 
at the rate of $10 per month per $1000 of in- 
surance. The new policies containing this pro- 
vision will be ready for marketing about 
August I. 

The Kansas Life passed the ten million dol- 
lar mark in the month of May and at the end 
of June had $10,506,172 insurance in force. 
The company wrote $2,92~,600 of insurance 
during the first six months of 1920 and $1,855,- 
900 during the same period is 1919. 

Great Republic Life Expanding 

The Great Republic Life of California pub- 
lishes figures showing that during the past six 
months it has written practically as much busi- 
ness as in the whole year 1919. The actual 
statement is as follows: 

Business written for the year 1919. $4,133,040 
Business written for first six months 


of 1920 
The company is planning to double its agency 


force this year. 
Conference of Southern Life Companies 
The above-named organization will hold its 
annual meeting some time in the fall, it having 
last year ceased its practice of meeting in the 
spring. 
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SWEDISH SYSTEM OF SOCIAL INSURANCE* 


Result of Scandinavian Investigation of Compulsory Insurance Methods ‘in Great 


Britain and Germany 


AVERAGE BENEFIT INSUFFICIENT 


Difficult to Arrive-at Correct Cost Figures or to Estimate Results Under Different Conditions 
and in Different Countries 


By Freperick L. HorrmMAn 


(Continued from Tue Spectator of June 24) 


The average amount of sickness pay or 
benefit is placed at 2.25 kr. per day, including 
Sundays and holidays. This amount, con- 
sidering prevailing wages in Sweden, is prob- 
ably as insufficient as is the 10 shillings a week 
paid in England (recently increased to 15 
shillings). On the other hand, the Swedish 
law includes in the above estimate some 700,000 
housewives with no outside employment and 
whose annual remuneration for work per- 
formed in the home is put at the sum of 270 
kr. per annum, or 0.75 kr. per day, of which 
only two-thirds is paid in sickness benefits. 
In Great Britain normal wages are now rarely 
less than £3 a week in satisfactory employ- 
ments, and often much more. Therefore, to 
offer 10 s. a week in illness, when the wages 
amount to 60 s., and possibly much more, 
is obviously to deter applicants from seeking 
relief in the initial stages of disease. If this 
conclusion is applied to Sweden, it may be 
assumed that there will be an insistent demand 
for an increase in the rate of allowances, just 
as this has been the case in England, where 
under the new law the rates have been raised 
from ten s, to fifteen s. If, however, the aver- 
age rate of 2.25 kr. per day is applied to the 
insurable population above sixteen years of 
age, the total amount to be raised by joint 
contributions for this purpose alone will reach 
the considerable sum of 61,000,000 kr., or 
including the medical service and medicines, 
100,000,000 kr. combined. 

The cost of maternity insurance is placed 
by the committee at 11,000,000 kr. per annum, 
but here again details are wanting as to how 
this amount has been arrived at. The cost of 
maternity insurance is naturally affected by 
the birth-rate, and since there has been a ma- 
terial decline in the birth-rate in most coun- 
tries, and never as much so as since the out- 
break of the war, the experience thus far has 
generally been more favorable than was ex- 
pected. On the other hand, ‘the allowances 


*This paper was prepared for the committee on 
foreign inquiry by the National Civic Federation. 


usually granted have been insufficient, and in 
England the proposal now is to raise the 
allowance from 30 s. in the event of a con- 
finement to 40 s., but the public demand is for 
a minimum of 60 s., with a reasonable cer- 
tainty that the suggested increase will be forth- 
coming in due course of time. (Under the new 
law the rate has been raised to 4o s.) In- 
cluding the 11,000,000 kr, with the amounts 
previously given, the combined total of the 
different items thus far given is F11,000,000 kr. 

On the question of. management expenses 
the committee secured information from Nor- 
way and Denmark representing actual ex- 
perience. In Norway the expenses of manage- 
ment in 1915 were placed at three kr. per capita 
per annum for.the cities and 2.25 kr. for the 
rural districts. In 1918, however, on account 
of the influenza epidemic the expense rate in- 
creased to four kr. for Christiania. The data 
are neither satisfactory nor conclusive. Ex- 
perience in England, which is much more 
definite, proves that the administration allow- 
ances On a per capita basis may be wholly in- 
sufficient for some groups and much more 
than sufficient for others. There is the same 
adaptation to a definite gross amount available 
for payment as is the case in regard to medical 
benefits. This adaptation may be, and often 
is, at the sacrifice of efficiency and complete- 
ness on the one hand, and the payment of 
minimum wages to employees on the other. 
The agitation in England is decidedly for a 
material increase in administration allowances, 
and the outlook is encouraging that this de- 
mand will be granted. It may be said without 
fear of contradiction, that practically the whole 
civil service staff employed in the administra- 
tion of the act, outside of the higher Govern- 
ment positions in London, is lamentably under- 
paid. 

Comparison WitH DENMARK 

It may be of interest in this connection to 
give the experience for Denmark which once 
more, under the voluntary system, shows more 
favorable results, In 1917 the average ex- 
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pense per member per annum was 2.07 kr. 
for Copenhagen, and for the smaller cities 
1.53 kr., while for rural districts it was only 
0.60 kr. For the whole country the average 
expense was 1.08 kr. per member per annum, 
or only about one-third of the rate for Nor- 
way. This comparison of the compulsory and 
voluntary systems is most illuminating, just 
as conversely the sickness rate has invariably 
been less in Denmark under the voluntary sys- 
tem than in Germany under compulsion, 

The committee adopted as a compromise an 
expense rate of 2.50 kr. per member per an- 
num. For three million members this would 
amount to seven and one-half million kroner, 
or about six to seven per cent of the total in- 
surance cost as measured by the amount raised 
in contributions. The corresponding figures for 
Germany for I913 are six per cent, and for 
Norway for 1915 about eleven per cent. Little 
reliance can be placed upon estimates of this 
kind. All experience proves conclusively that 
they are generally exceeded. Government ex- 
penses in connection with the administration 
of matters more within the province of pri- 
vate enterprise are never comparable with the 
corresponding expense rate, for illustration, of 
insurance corporations. Much is left out of 
consideration because of the different organi- 
zation of the Government which makes a 
strict assignment of every item of expense to 
a particular fund practically impossible. It is 
thus, for illustration, out of the question to 
estimate the true cost of post office assistance, 
which, nevertheless, must assume considerable 
proportions. Accepting, however, the estimate 
presented, the following summary of the total 
cost of the proposed insurance scheme is as 
follows: 

ESTIMATED COST OF COMPULSORY HEALTH 
INSURANCE FOR SWEDEN — 

Kroner 
39,000,000 
60,800,000 


11,000,000 
7,500,000 


118,300,000 


. Medical service and drugs 
. Cash benefits 

. Maternity insurance 

. Management expenses 


As regards the contributions to the fund on 
the part of the State, the committee is of the 
opinion that the general rule of foreign coun- 
tries, that two-thirds of the expenses should 
be paid by the insured, is a satisfactory solu- 
tion of the difficulty. Since, however, the 
foreign legislation, chiefly that of Germany, 
has reference particularly to wage-earners, 
whereas the proposed Swedish legislation af- 
fects a larger proportion of the population, it 
has been deemed advisable to adopt a different 
system. It has been thought proper to place 
the State contribution at one-third of the total 








expense, while the other two-thirds, apart from 
extra occupational hazards, is to be paid by the 
insured. In other words, and as previously 
pointed out, the employer is not to be called 
upon to meet the cost of the proposed sickness 
insurance scheme further than in cases of 
clearly differentiated injurious trades or oc- 
cupations. On the basis of this theoretical as- 
sumption it is assumed that the State contribu- 
tion will amount to 37,500,000 kr. 

The distribution of the various cost factors 
per annum is outlined in the following table in 
which different incomes are differentiated into 
five groups: 

COR ero OF COST FACTORS IN THE 


ROPOSED SWEDISH COMPULSORY 
HEALTH INSURANCE SCHEME 


Kr. BY: Be... - Kr. ar. 


Yearly income..... 270 540 1,215 1.890 5,400 
Daily sick pay..... 0.50 1.00 2.25 3.50 10.10 
Sick pay for 9 davs 5.50 9.00 20.25 31.50 90.00 
Doctor and medi- 

0 OES See 13.00 13.00 13.00 13.00 18.00 
Management exp.. 2.50 2.50 2.50 2.50 2.50 
Maternity aid .... 8.67 3.67 3.67 3.67 3.67 
MU BU. 6.606554 23.67 28.17 $9.42 50.67 109.17 
ES | errr 12.50 12.50 12.50 12.50 12.50 
Payment by the in- 

SS a Sea 11.17 15.67 26.92 38.17 96.67 
Per cent of annual 

RAPINOS on éinee ee 4.1 2.0 22 2.0 1.8 


This is an interesting table for it has the 
merit of a definite outline of the principles 
upon which the committee has based its final 
recommendations. It fails, of course, to em- 
* phasize clearly the contributions to be made 
by the employer in the case of occupations 
where the sickness rate would exceed the 
nermal. Nor is a method indicated as to how 
this normal is to be determined. In insurance 
experience it has been found practically im- 
possible to carry into effect Section 63 of the 
British law of 1911, under which the excess in 
the local sickness experience was to be paid 
for in part by the local authorities, assumed to 
be derelict in the enforcement of sanitary re- 
quirements. 


SoME UNnworKABLE REGULATIONS 


It is provided that the sickness funds are to 
determine the extra hazard in individual cases 
and employers are required to furnish the 
necessary information as to the nature of the 
health injurious occupations or conditions. 
All this, in practice, has been found absolutely 
unworkable, as best emphasized by Brend in 
his book on “Health and the State.” Certainly 
thus far no practical results have been 
achieved, after eight years’ experience in Eng- 
land, with probably much better opportunities 
for statistical and sanitary research than else- 
where. 

The remainder of the report considers the 
judicial aspects of the proposed organization, 
questions of arbitration in the case of disputes, 
etc. Theory in this matter is generally op- 
posed to the facts of experience. It has been 
clearly shown by the German experience that 
if the interests of the State. the insured and 
the employer are to be adequately protected a 
truly immense separate judicial organization 
is required. This results in a vast amount of 
endless litigation and bureaucratic inquiry, 


with no assurance that the real interests of the 
insured are materially advanced. The report 
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fails in clearly realizing the many administra- 
tive difficulties of a largely artificial state of 
affairs created by a law not in conformity to a 
rational social and economic development, but 
enacted in response to visionary theories of 
social reform. Yet it goes without saying that 
the Swedish committee probably represents as 
high an order of official intelligence as could 
be brought to bear upon the question under 
consideration, but as long as the premises as 
such are false and misleading the results 
cannot possibly be satisfactory. The vice in- 
herent in all legislation of this kind is igno- 
rance of or indifference to the fact that the 
real objective of the proposed legislation is an 
insidious modification of the poor law or the 
establishment of a system of relief in the dis- 
guise of insurance. Until there is a clearer 
grasp of the fundamental truth that all social 
insurance, so-called, is not insurance, in the 
strict and accepted sense of the term, no suc- 
cessful solution of the end aimed at is likely to 
be forthcoming. 


CLAIM WORK IN INSURANCE 


A Recognized and Exacting Profession 
With Specialists in Its Many Lines 


By Percy H. Titus 
Manager Claim Department, Liberty Mutual Ins. Co. 

Claim work has become a recognized pro- 
fession with specialists in its many lines. No 
profession is more exacting and none requires 
longer training, if one is to become an expert 
in all of its branches. Its members, in the 
United States alone, number many thousands, 
nearly all of whom are in direct daily contact 
with all grades and shades of society; yet, no 
other profession is so little known to the gen- 
eral public. 

No work calls for a more sturdy character, 
a keener mind, a more tireless energy or more 
diversified ability. No work is more technical, 
yet, in it no technica] minded man can succeed. 
Its technique cannot be printed in books, but is 
evolved from a blend of common sense psy- 
chology and imagination, fused in the crucible 
of experience and flavored with that wonderful 
something called “punch.” In its more subtle 
shades, it is intuitive. 

Those who know it best love it best; and no 
man can make it a success unless he loves it. 
His work must be a part of his play. In it the 
undiscerning may visualize naught but a sordid 
squabble over shekels, but an O. Henry would 
find each day enough in human nature, its frail- 
ties and its beauties, its joys and its sorrows, 
its humor and its pathos, to fill a volume, and 
yet, as is the province of a claim man, deal only 
with stark realities. It is never monotonous. 
One never knows where his day’s duties will 
take him or what adventure they may bring 
forth. To him falls the pleasure of making 
lighter the burden of unfortunates whose 
claims are just and deserving, and to him 
comes the joy of contest in disproving the false 
claims of “fakers’”.and malingerers. 

On summer afternoons he may alternately 
tramp shady country roads and blister his feet 
on city pavements; in the dead of winter, he 
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may toast his shins before the wood fire of a 
millionaire’s club at sundown, and plow 
through the snow of drifted byways at mid- 
night. One hour he is chatting with a banker 
in his sanctum, the next with 4n anarchist in 
the back room of a Syrian coffee-house; at 
noon he interviews a haughty grande dame in 
her salon, at twelve-thirty he giggles with her 
chambermaid in the kitchen; at three o’clock he 
talks with a college professor whose stéck is of 
the Mayflower, and at five, with a recent arrival 
whose more ancient lineage is of Abraham. 
He must adapt himself to their various castes, 
talk their respective languages; lull their acute 
suspicions and overcome their multiple preju- 
dices. Ina word, he must grasp the psychology 
of one and all; and, to paraphrase one of the 
masters, of him it should be truly said: 


“Be it lawyer, quack or preacher, 

Or malingerer on his cot, 

Their roles, their goals, their naked souls, 
He sizes up the lot.” 


In the battle of wits he is often opposed by 
the shrewdest of crooks and the craftiest of 
shysters, each of whom is a specialist in shady 
tort practice, and surrounded by a staff of am- 
bulance chasers and medical perjurers. These 
men are usually in league with the local “ward- 
heelers” and their satellites, and too often their 
lines of corruption reach the jury-box. Such 
a ring is in active operation in every city in 
the country, and fighting them is no job for 
babes and sucklings. 

A claim man must be a combination of fighter 
and diplomat. His honesty must be rock- 
bound, for temptation is often in his path. He 
must possess a vivid imagination. Anyone can 
go out on a case and find the obvious; the’ real 
investigator must divine and uncover that 
which is carefully concealed. Popular belief to 
the contrary, a claim man should also be an 
idealist. The true idealist is never satisfied 
except with truth, and truth is none the less 
desirable because it calls for warranted dis- 
hursement. A claim that should be paid is as 
sacred an obligation as any other debt; the 
more sacred because it is usually due some un- 
fortunate. 

Nothing is more distressing than comments 
occasionally dropped by the uninitiated, such 
as: “So and So is too honest to be a claim 
man,” or “A claim man needs to be rather hard- 
hearted.” Authors of these remarks are either 
ignorant of the subject or guilty of loose think- 
ing. A claim man’s honesty is his greatest 
asset and it must be constantly on guard. 
Furthermore, his honesty should be of such 
ruddy nature that personal sympathy will not 
dim its light, and cause him to pay out his em- 
ployer’s money where it is not due. No claim 
department in existence has the least objection 
to its men extending gratuitous financial aid to 
the objects of their sympathy, provided the 
sympathetic one is sincere enough to take the 
money from his own pocket. 

The successful claim man knows no limit to 
his working hours. He must seek his results 
when and where they are obtainable, and much 
of what might otherwise be his spare time must 
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be given to the study of tort law, the compen- 
sation acts and court decisions. 

Claim work, as a profession, is of compara- 
tively recent origin. It offers no highroad to 
fortune but its average remuneration is higher 
than the income of the average physician and 
far more than the earnings of the average 
lawyer. Insurance now offers the broadest 
field for this new profession. In casualty and 
compensation lines particularly, the success or 
failure of a company depends chiefly on its 
claim department. The possibilities of income 


are, as far as rates govern, practically uniform ;, 


in the strength of a company’s bulwark against 
losses depends prosperity. 

The business, as a whole, has undergone a 
striking metamorphosis within the last few 
years, and its followers have changed accord- 
ingly. The Liberty Mutual Insurance Company 
particularly prides itself on the high type of its 
investigators and adjusters. Among them may 
be found graduates of half a dozen law schools 
and representatives of nearly every college in 
New England. Taken as a body, a cleaner-cut, 
a more loyal or more enthusiastic force would 
be hard to find. Their spirit is that the com- 
pany’s future is their future, the company’s 
success their success, and all are pulling to- 
gether to make an ideal claim department for 
what we firmly believe is to be the greatest in- 
stirance company on earth. 


Aw EPpIsopE oF SPRING 

“Ain’t dis a tough old woild, bo? Wid dis 
Liberty Mutual guy cuttin’ up rough every few 
days an’ wid moonshine at twenty-two plunks 
a short quart, and gettin’ weaker all the time 
wot’s a pore, hard-workin’ auto thief gonna 
do?” 

Verily, verily, ’tis a touching tale! It was 
March 18, 1920; they were unsophisticated 
thieves from the back pastures of little old 
Manhattan, and unused to the crude, uncouth 
ways of Liberty Mutual claim men. 

When they saw Frank leave his car at the 
curb and enter Brockton City Hall, they were 
overcome by the urge of springtime; their 
gentle hearts palpitated at the thought of roll- 
ing through winding rural lanes, the while 
watching nature arouse herself from her 
winter’s slumber. Right at the very start they 
were pained by Donovan’s lack of consideration 
for the fraternity. He had removed the switch 
key, and they were compelled to spend golden 
moments connecting the switch to the self- 
starter with a piece of picture wire. The tri- 
fling fact that a nice new red “Auto-Theft- 
Signal” was locked on the front right wheel 
deterred them not at all. It made their journey 
one of jolts and jounces, but they were used to 
ups and downs. They blithesomely bumped the 
bumps down the State road to the open coun- 
try and turned down Liberty street without 
weighing the significance of its name. 

A mile further on, in a wooded section, their 
aesthetic souls were stirred by the good-night 
song of the first robin of spring. They 


stopped; listened with rapt attention to its 
dulcet notes, and then, with the true instinct 
of the nature lover, the elder man started play- 
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ing an accompaniment with a hack-saw on the 
theft-signal spike. He became so enraptured 
that he kept on sawing after the robin had 
ceased its carol. The younger walked up and 
down behind the car beating time to the music. 

Alas! that such a scene and such a moment 
should be marred by the intrusion of one of 
the prosaic herd, a single pedestrian who 
sauntered slowly down the road. 

The saw was biting through the last frag- 
ment of steel. The conductor of the orchestra, 
glancing scornfully at the pedestrian, swung 
his arm to the time of the last note; the pe- 
destrian became infected with the same soulful 
spirit, and swung also—. To the orchestral 
leader the firmament for an instant was filled 
with brilliant moons and shooting stars; then 
he slept peacefully. The elder ceased his saw- 
ing, gave one violent wrench on the red spike— 
then bit the mud. He thought it was an earth- 
quake, but ’twas only Donovan. 

The theft signal was completely cut, and, in 
another two minutes—but why think of might- 
have-beens? Had Donovan not found a taxi; 
had he not followed the spike marks in the 
street; had his taxi-driver not had “cold feet” 
and refused to drive down Liberty street in the 
gathering dusk; had the Liberty Mutual claim 
department specialized sin spring poets instead 
of steel springs, there would have been a differ- 
ent tale. Such is life! 


Manufacturers Liability and the Casualty 
Underwriters Association 
[To the Editor of Ture Spectator] 


Referring to the article in the issue of THE 
Spectator of July 8 last, entitled, 

“Complaint Filed—Casualty Underwriters 
Association of Northern New Jersey Makes 
Protest—Mutual Liability Company Accused.” 

This caption does not in any way refer to 
this company, but I note that the name of this 
company is used in the context. 

The subject matter of the article, aside from 
the reference to this company as a mutual 
liability company, has been replied to by this 
company to the Honorable Frank H. Smith, 
Commissioner of Banking and Insurance of 
this State in whose hands this company is per- 
fectly willing to place its interests, feeling 
satisfied that it will always receive the square 
deal as it has heretofore received from his de- 
partment. As a subscriber to your publication, 
we have heretofore relied upon all of the state- 
ments made by you. 

My purpose in writing you is to give you the 
information that this company is not, in any 
sense, a mutual company, but is a stock com- 
pany with every protection granted by stock 
companies to policyholders plus an opportunity 
to share in its profits. 

I have full reliance in your desire to correct 
mistakes and that in the interest of fair play, 
you will be impelled to give this letter the same 
publicity in your publication which was ac- 
corded to the article entitled above. 

Yours very truly, 
E. S. Horman, 
Vice-President. 


[The article in THE Specrator of July 8 re- 
ferred to, set forth facts in connection with the 
Casualty Underwriters Association of North- 
ern New Jersey, which recently made a com- 
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plaint in the New Jersey State Insurance De- 
partment against the Manufacturers Liability 
Insurance Company of Jersey City on account 
of what the associaton claimed to be misstate- 
ments being circulated by that company in a 
circular, entitled, “Inside of Me.” The Manu- 
facturers Liability of Jersey City is not classed 
as a mutual liability company, because it pos- 
sesses a Capital stock of $400,coo and is there- 
fore a stock company. This company transacts 
liability, workmen’s compensation, auto and 
teams property damage, its policyholders being 
manufacturing concerns. As its name implies, 
the company does not operate under the agency 
system, but deals directly through the use of 
special agents with its members, who partici- 
pate in the profits, dividends being paid an- 
nually to the policyholders—Editor THE Sprc- 
TATOR. | 


National Board Educational Committee 


Acting upon a suggestion of former Presi- 
dent F. C. Buswell the National Board of Fire 
Underwriters has appointed a committee on 
education. The purpose of the committee is 
to investigate the subject of education of in- 
surance office employees. Report is to be 
made in the fall. Following are the members 
of the new committee: F. C. Buswell, Home 
of New York; J. O. Platt, Insurance Company 
of North America; W. H. Stevens, Agricul- 
tural; C. Weston Baily, American; Frank 
Locke, Atlas Assurance. 
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THE ROMANCE OF INSURANCE 






A Few Anecdotes From the Company’s History— 
Reproduction of an Early Life Policy 






The London Assurance Company, which 
celebrates its bi-centenary this year, has issued 
for private circulation an interesting souvenir 
of the formation of the company in 1720. 

The book which is handsomely printed on 
choice paper (a costly matter in these days of 
pulp shortage) is furnished with quaint illus- 
trations of the period of the company’s early 
days, including a fac-simile reproduction of an 
autograph letter, written to the company in 
1793 by the great Chancellor, William Pitt. 
There are also reproduced fac-similes of the 
earliest life assurance policy issued by the com- 
pany in its first years of existence, and of a 
bill for a dinner on July 8, 1778, at which the 
directors and officials were entertained, and 
evidently did themselves extremely well, if we 
judge by the quantities of claret, hock, maderia, 
old port, and “cyder” consumed, to say nothing 
of “strong beer.” Ye Gods, what a mixture, 
and what would a life assurance company say 
nowadays to an applicant who admitted par- 
ticipating in such orgies! 

The letter-press is furnished by G. S. Street, 
the well-known writer, and his witty com- 
mentary on the ways and habits of those days 
is certainly worth reading. 

As he points out, the times were momen- 
tous. Peter the Great of Russia had still five 
years to reign; and the Prussian Kingdom 
was only in its infancy, being barely twenty 
years old in 1720, and it was not until 1740 that 
the Great Frederick ascended its throne. 
“Who could have dreamed that in a short two 
hundred years this mushroom and still semi- 
barbarous kingdom would be attempting to 
grasp the supremacy of the world.” 

Those were the days of George the First in 
England. To use Mr. Street’s words: “A 
pleasant small town was London, considered as 
towns go now, humming vigorously with life 
and ardour over a small area, and with the 
sweet country close all around it.” 

Notwithstanding the bursting of the South 
Sea Bubble and other wild speculations, finan- 
cial schemes were still rife in the city. “There 
were many insurance schemes in the air,” but 
the London was one of the few that endured. 
It was granted a Royal Charter for marine 
insurance in 1720, and for fire and life business 
in 1721. The capital then authorized was £1,- 
500,000, of which £806,550 was subscribed. 
Progressing steadily, it has to-day reached its 
present eminence in the insurance world. 

Mr. Street quotes many quaint extracts from 
the minutes of the corporation, some of which 
are truly interesting, such as the following, for 
instance: on the twenty-fifth of April in the 
year 1760, which foreshadowed the great busi- 
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London Assurance Celebrates Bi-Cen- 
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ness to be done by the company in the New 
World: 

“Applications having been made to the com- 
mittee to insure houses and goods from fire in 
Philadelphia, on information of the nature of 
the buildings there and the loss relating to 
fires, they are of opinion, if the court thinks fit, 
it may be to the advantage of this corporation 
to make insurance of houses and goods there.” 

In 1769, there was introduced into life 
policies the words: 

“Tt is agreed that this insurance is to be 
made null and void if the said.......... shall 
die by suicide or hands of justice.” 

With this article is a fac-simile of the earliest 
form of life insurance policy issued by the com- 
pany referred to in the first part of this article. 

In view of the present troubles in Ireland, 
it is interesting to note that the company did 
business in Ireland as early as 1725 as shown 
in the following minutes of November 24 of 
that year: 

“Rates for life premiums in Ireland fixed 
at £5 5s between the ages of ten and fifty, if 
the proposer has had small-pox, £6 6s. if he 
has not had small-pox. Policy void if proposer 
leaves Ireland. Permission to journey from 
Ireland to Great Britain granted at 10s 6d.” 

Mr. Street concludes his interesting com- 
mentary in the following words: 

“When people speak of the ‘romance of busi- 
ness,’ they usually refer to startling vicissitudes, 
to millionaires who began with half a crown, 
and so forth. I am inclined to think that there 
is a truer romance to be seen, if we have eyes 
of imagination to see withal, in the mere steady 
persistence of a business institution through 
such a long period as this. As the mind travels 
down these two hundreds years and notes all 
the changes in ideas, in manners, in habits, 
even in dress, and thinks of one institution 
going steadily on its course through them all, 
it surely perceives a romance in it all ee 


Cuban Association Reorganized 


The reorganization plan for the Cuban 
Association of Fire Insurance Companies was 
approved by the American companies entered 
in Cuba at a meeting held in New York last 
Triday. This meeting was called by W. F. 
Munbar, manager of the South Eastern Un- 
derwriters Association, who has recently vis- 
itel Cuba for the purpose of aiding in the 
reorganization plan. 
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The business of Cuba has been handled 
hitherto by three groups of companies, British, 
American and local. The control of the two 
foreign groups was vested in the fire offices 
committee, dominated, in fact, by the British 
companies. The new plan takes the control 
out of the hands of this committee, and makes 
the organization a company affair with local 
control. The negotiations for the formation 
of the new association, which will establish an 
equitable rating system and insure proper un- 
derwriting practices, were made through 
Capt. W. H. Gleabell of the old fire offices 
committee, and all three of the interested 
groups express themselves gratified at the re- 
sults arrived at. 


LOUISVILLE BOARD SITUATION 


Members Apparently Get Upper Hand in 
Dispute 

The dispute between the Louisville Board 
of Fire Underwriters and the Booker & Kin- 
nard Agency has been practically brought to 
a close by the refusal of Judge Kirby of the 
Jefferson County Court to grant a temporary 
injunction against the board to prevent them 
from enforcing their rules. Several companies 
had already withdrawn from the agency and 
others were only awaiting action by the court 
and it is expected that they will now with- 
draw. 

The judge, in denying Booker & Kinnard 
their injunction, said that the agency had en- 
joyed the protection of the board and its rules 
for eighteen years, and had become wealthy 
as a result. Now that they wished to with- 
draw and saw a chance to make more money 
outside, they had no right to expect that the 
rules should be abrogated for their especial 
benefit. He held that the rules served a use- 
ful purpose and are therefore lawful. 

Booker & Kinnard have lost practically all 
their companies excepting the Firemans of 
Newark, but they intend to keep in business 
and will make an effort to secure new connec- 
tions. They have filed a notice of appeal in 
the injunction -ease but it is not expected that 
they will gain anything thereby. 

The Louisville board has kept open their 
offer to take the agency into membership again 
providing they would give up the Firemens of 
Newark and accept the agency of the Girard 
and Mechanics in its stead. This, however, 
Booker & Kinnard have refused to do. 
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ACCIDENT POLICIES 





Certain Features of Travel Coverage 
Criticized 





FRANK H. VIZETELLY GIVES HIS VIEWS 





Noted Literary Man Regards Some Contracts as 
Having “Strings to Them” 


Funk & Wagnalls Co. 
The Literary Digest. 
New York, April 20, 1920. 
[To the Editor of THe Specrartor] 


Thank you for the opportunity of reading 
your editorial on “Scraps of Paper” in THE 
SPECTATOR for the eighth. It is very much to 
point. 

Now, I hope that some day you will get 
after the accident insurance policy people 
whose policies all have strings to them. Of 
course, one realizes that they have to have 
safeguards, and one of their best safeguards is 
when they turn a man down cold. I saw one 
policy some time ago in which a man was pro- 
tected if he were in an accident on a car, pub- 
lic conveyance, etc., but not if an accident hap- 
pened while he was trying to enter into or 
make his exit from a car. 


Yours very faithfully, 
Frank H. VIZETELLY, 
(Editor The Standard Dictionary.) 

In commenting on the views of our dis- 
tinguished correspondent, consideration must 
be given to the attitude of the layman. Ap- 
parently in this case most attention is directed 
to the amount of payment, or liability to pay- 
ment, rather than the specific conditions under 
which it is agreed that double indemnity is 
allowable, because probably the policy referred 
to by Mr. Vizetelly at least covered ordinary 
indemnity under all circumstances. 

From the standpoint of the insurance com- 
pany there are several views. Of greatest im- 
portance is the intention or purpose of double 
This natu- 
rally carries us back to the early days of ac- 
cident insurance which was largely developed 
around the hazards to life and limb, while per- 
sons were traveling on steam railroad trains 
in an era when collisions and other accidents 
were quite frequent. During the past twenty- 
five years or more, there has been a constantly 
decreasing number of accidents of this charac- 
ter and the insurance companies were quick 
to recognize the fact that persons riding on 
trains were not so likely to meet with mis- 
haps as under many other circumstances. So 
it was that the cost of insurance of this kind, 
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to the policyholder, was reduced fifty per cent 
—not by changing the premium, but dou- 
bling the benefits. Gradually as the various 
kinds of public conveyances extended to in- 
clude tram cars, elevated and subway trains 
and other public carriers, double indemnity 
benefits have been expanded to include acci- 
dents among them. Furthermore, these bene- 
fits are rarely now restricted to cases arising 
solely out of collision, but generally do cover 
all kinds of casualties, including falls, tripping, 
eic., on the conveyance. 

In interpreting the contract it is necessary 
that the companies make certain that all claims 
for double indemnity are just—that is to say, 
the accident must clearly have occurred while 
riding or a passenger on the public convey- 
ance. The incidence of travel accidents is not 
governed by acts of stepping on or descending 
from a car or train. Were such accidents 
covered by the double indemnity clause, the 
premium rates would necessarily be much 
larger, as the number of accidents due to 
carelessness in stepping from stairs, curb- 
stones, etc., are extremely frequent. It is not 
a matter of quibbling, it is a plain question of 
fact. When hazards of a specific character are 
treated by special clauses, there must neces- 
sarily be a definite line of demarcation to de- 
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termine when the specific hazards are covered 
by the contract and when they are not. 

For many years the insurance companies 
have contended, and are still being forced to 
contend, with a large number of dishonest 
claims. In order to safeguard the interests of 
honest claimants, it has been necessary to make 
careful investigation into the facts concerning 
each claim, and make awards on the basis of 
the facts developed, adhering strictly to the 
contract. 

To be sure, there are in some cases restric- 
tive features which might be capable of some 
improvement, especially as regards cancellation 
of the contract by the company even in cases 
where policyholders have had a clean record 
for some years. This, however, is largely a 
matter of evolution and probably will not be 
fully developed until the method of selecting 
risks for accident insurance is subjected to 
material change, embodying something in the 
nature of a medical examination similar to 
that used by life insurance companies. 

Tue Spectator has for many years advo- 
cated a clean cut accident policy shorn of frills 
and so definite in its terms as to reduce liti- 
gation over the determination of liability to a 
minimum and also to facilitate the adjustment 
and payment of all honest claims. Excessive 
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competition in a few cases has brought about 
some policies of a character that caused un- 
fairness to the companies and to the assured. 
These, however, are rapidly disappearing and 
new contracts are generally more liberal and 
more definite in their terms. 

Mr. Vizetelly’s letter to the Editor of THE 
SPECTATOR largely refers, no doubt, to a straight 
travel accident policy, a contract issued at a 
very low premium,to cover certain definitely 
enumerated hazards. There are no strings to 
the contract—it covers accidents incident to 
traveling on railroads or similar public con- 
veyances. Likewise, there are contracts which 
cover the hazards of playing golf or from 
bombs dropped by enemy air planes, as was 
the case during the war in England. Con- 
tracts of this kind are a valuable contribution 
to the field of casualty underwriting. 

It cannot be denied, however, that the public 
often criticizes what it considers as unneces- 
sary restrictions in many accident insurance 
policies. That men of unusual intelligence and 
influence like Mr. Vizetelly of The Literary 
Digest are often prejudiced in their views 
against accident insurance policies because of 
complicated clauses in the agreement, should 
behoove accident companies to analyze their 
contracts, endeavor to improve them in the 
interest of policyholders, so far as possible, 
and bid for increased public patronage on the 
ground of further simplification and definite- 
ness. 


State Finance and Insurance Fees 


That the insurance companies, or. to speak 
more properly, the policyholders of Kansas 
will be contributing a million dollars a year 
toward running the State government of 
Kansas, is predicted by Frank L. Travis, Su- 
perintendent of Insurance of Kansas. Mr. 
Travis reports that the companies have paid 
some $808,415 in fees and taxes, up to June 30 
this year. During the same period a year ago 
they had paid $693,184, and in 1918, a total of 
$500,455.55. In addition, Mr. Travis is holding 
$44,500 in a separate fund, pending a decision 
by the Kansas Supreme Court as to whether 
the State legally can collect a premium tax on 
reinsurance premiums, 


Insurance Department Receipts in Wisconsin 


During the fiscal year ending June 25, 1920, 
the receipts of the Wisconsin Insurance De- 
partment amounted to $1,250,011. Of. this 
amount some $1,236,040 was collected from in- 
surance companies in the form of taxes, 
licenses and fees, $13,971 representing the col- 
lections of the State Life Fund. This amount 
represents an increase of $95,723 over last 
year’s collections. 


—Fred S. James & Co., United States managers of 
the General Fire of Paris and the Urbaine of Paris, 
have appointed E. J. Miller of Denver, general agent 
of the two companies for Colorado, Wyoming and 
Utah. 
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CASUALTY COMPANIES BRANCH- 
ING OUT 


London Guarantee and Employers Liability 
About to Organize or Buy Fire 
Subsidiaries 


The London Guarantee and Accident Com- 
pany hopes soon either to buy or to organize 
an American company to write fire business in 
this country, according to United States Man- 
ager Fred W. Lawson. The latter has been 
looking over the business of available fire com- 
panies for some time and is said to have 
negotiations pending at present in more than 
one quarter. However, if it is not found possi- 
ble to conclude an arrangement with an estab- 
lished company, a new organization will un- 
dertake the work. 

The Employers Liability Assurance Corpo- 
ration is also considering much the same 
course of action, although no definite an- 
nouncements have been made. Both com- 
panies are determined to maintain their in- 
dependence and will write fire business through 
subsidiary companies. This is out of line with 
the general practice, as in most cases where 
there is an alliance the casualty companies are 
owned by the fire companies. The Automobile 
of Hartford, which is owned by the A£tna Life, 
is an exception to this rule. 


The Value of the Shop Sweeper 
There is an excellent fire and accident pre- 
vention sermon in the following quotation 
from Henry M. Ford: 


Take the shop sweepers, for example. 
They never touch the product of the shop. 
To the careless eye they are not producing 
anything at all. They are mere “extras,” so 
to speak. Many would indignantly deny them 
the title of producers. 

_ Yet they-serve the processes of production 
in an indispensable way. Sweeping the shop 
has a direct bearing on the production of the 





special article which the shop exists to make. — 


For example, an accumulation of waste would 
hinder production in two ways: first, the 
waste itself would get in the workers’ way; 
second, to get it out of his way the worker 
would have to leave his*job and go sweeping. 

Now, when the sweeper goes through his 
appointed section of floor space with his 
broom, he is clearing the way for the worker, 
he is allowing the worker to continue straight 
on with his job, unhindered. 

Again, the sweeper serves the worker in a 
still more indirect yet important way: cleanli- 
ness of the shop brings sanitary benefits with 
it, and so the sweeper serves the workers’ 
health, and through it, production, by cutting 
down lost time due to illness. 

Perhaps the most subtle service the sweeper 
renders is a psychological one. A clean shop 
has an influence on the men. They become 
more clean-cut in their own work. Wherever 
you see a shop cluttered up with a mass of 
waste, or with materials dumped around any- 
Where in disorderly fashion, you will find that 
the workmen’s minds become cluttered too; 
they partake of the general disorderliness. 
Now, the sweeper has worked for weeks and 
months, and has not touched a single process 
of what we call production, and yet he has 
Served the producer and aided production. 

If the man whom we call the producer had 
‘been compelled to stop and do his own sweep- 
ing, he would have drawn the same rate of 
Pay for handling a broom as was given him 





THE SPECTATOR 


FIRE AND CASUALTY SECTION 


foi the skilled use of a tool. It would have 
been a waste of: skill. The sweeper relieved 
him of that necessity, and so made it possible 
to keep the mechanical skill where it was most 
needed. 


Weed & Kennedy’s Increased Business 


The widely-known New York insurance 
brokerage firm of Weed & Kennedy, Inc., 
achieved most satisfactory results in the first 
half of the current year, its premiums re- 
ceived having been largely increased as com- 
pared with the corresponding period of 1919, 
despite the removal of the war surcharge and 
other factors tending to decrease premiums. 

Some months after the death of the capable 
head of the firm, Samuel R. Weed, who was 
recognized throughout the United States as 
an efficient underwriter, the firm was reor- 
ganized on the modern principle of affording 
an opportunity for the more promising younger 
men in the business to participate in its profits, 
and the concern now includes Elijah R. Ken- 
nedy, Charles F. Fishbeck, Henry B. Faucon, 
Joseph S. Irving and Richard J. Dalton. 

This firm has a world-wide reputation, and 
its large and growing business embraces not 
only fire insurance, but the various branches 
of casualty, workmen’s compensation, etc. 

Weed & Kennedy are also managers of the 
American Exchange Underwriters of New 
York, an interinsurance association which in- 
cludes among its underwriters many of the 
most important business houses of the country. 
It writes only sprinklered risks and has had 
a very gratifying experience. It now reports 
$902,570 of assets, with $726,031 of surplus, the 
increase in the latter item having been over 
$90,000 in 1919, after $32,371 had been returned 
as profits to members. 

Weed & Kennedy, Inc., also have European 
connections which enable them to promptly 
cover large amounts with underwriters at 
Lloyds, London, and elsewhere. 


Mortgage Voids Policy 


The Court of Appeals recently upheld the 
insurance: companies in their contention that 
a life insurance policy is voided by a chattel 
mortgage, given without the consent of the 
insurer, even though it may be uncollectible by 
reason of unlawful terms in the contract. The 
case was that of Morris Lepides against the 
Liverpool and London and Globe. The 
plaintiff's property was encumbered by a 
chattel mortgage which, however, he claimed 
could not void the policy, because its terms 
were usurious and unenforcible. A judgment , 
was rendered by the Appellate division of the 
Supreme Court in favor of the defendant and 
this was upheld in the Court of Appeals. 


King, Alley & Lawrence, Inc., to Have New 
Offices 


King, Alley & Lawrence, Inc., will be in- 
stalled in new offices before the end of the 
month. The Maiden Lane quarters are being 
exchanged for more commodious offices at 136 
William street. 
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C. W. Van Beynum Joins Travelers 


C. W. Van Beynum, treasurer and sales man- 
ager of the National Underwriter, has resigned 
and will join the publicity department of the 
Travelers. He will go to the home office of the 
company under J. D. Whitney, the publicity 
manager. 

Mr. Van Beynum had considerable news- 
paper experience previous to joining the Na- 
tional Underwriter in 1911. He has held 
various positions in the office of that publica- 
tion, becoming sales manager about one year 
ago. He is considered to be very well informed 
on matters pertaining to automobile insurance. 


Insurance Almanac Issued 


The 1920 edition of the Insurance Almanac 
and Encyclopedia, published by the Under- 
writer Printing and Publishing Company, has 
been issued. It contains a large amount of in- 
formation, including lists of insurance com- 
panies of various classes, with their officers, 
directors and chief items from their 1919 state- 
ments: lists of underwriters’ organizations and 
their officers; new companies; retired com- 
panies; “Who’s Who in Insurance;” State 
fees and taxes; chief agents in the larger cities, 
etc. The book embraces over 680 pages. 





Policy in Force One Hour Becomes Claim 

The value of a “do it now” policy for local 
agents was forcefully illustrated by a motor 
truck loss that occurred recently at Dinuba, 
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Calif. Wade L. Bates bought a Ford truck on 
June 26 and insured it for $500. At five o’clock 
the same day the agent mailed in an applica- 
tion for insurance on this truck to his company. 
About the same hour the trick was delivered 
to a blacksmith shop to have a platform body 
put on it. At 6:30 an explosion in an automo- 
bile repair shop next door caused a fire that 
burned the blacksmith shop and completely 
destroyed Bates’ truck. Although a policy on 
this truck was not written until two days after 
the fire, the envelope in which the application 
was received indicated that this application had 
been in the mail an hour before the fire oc- 
curred. Bates received a loss draft for the full 
amount of the policy. 


To Collect Back Taxes 

The Treasury Department has decided that 
all American insurance business is subject to 
income tax regardless of whether it is placed 
in the United States or in a foreign country 
A representative has been sent to England for 
the purpose of looking up the 1916 and 1917 
business placed there for the purpose of col- 
lecting the taxes thereon. The cause of this 
action is found in the practice of foreign com- 
panies admitted to do business in the United 
States of accepting some business directly in- 
stead of through their American branch offices. 
New York State some time ago took action to 
collect taxes on such business. 

—Ray T. Leavens has been appointed special agent 
for the Province of Ontario, Canada, and for the 
Glens Falls. 
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Concealment of Facts Voided Policy 


In a case recently reported from London, 
the brokers, Mann, MacNeal & Steenes, Ltd., 
lost their suit to-recover the insurance on the 
American steamer Elmir Roberts. The vessel 
was put into service in January, 1919, and made 
her first trip to Bordeaux and was lost on the 
return to New York. The policy covered the 
hull both ways and of the twenty-four under- 
writers, twenty-two of them had settled. The 
other two, the Capital and Counties Insurance 
Company and the General Marine Under- 
writers Association, Ltd., refused to pay, 
claiming concealment of fact when declaring 
the cargo. It was found that the cargo to 
France was made up of wooden staves and 
also some iron drums of gasoline, which latter 
were not mentioned. 

The judge sitting in the case opined that the 
knowledge of gasoline being on board might 
well have influenced the underwriters to refuse 
the risk and although the contract to carry the 
gasoline had been made before the insurance 
was taken, nevertheless the underwriters could 
not be presumed to know that and therefore 
there was concealment of material fact which 
by law voided the policy. ; 


Japanese Marine Risks 


Owing to congestion within the harbor of 
Yokohama, the ship agents at that port have 
adopted the practice of discharging cargo out- 
side the breakwater in order to expedite clear- 
ance. The Japanese Marine Insurance Associ- 
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“ation does not consider that discharge of cargo 


in lighters outside the breakwater constitutes 
proper discharge at Yokohama within the limits 
of that port and it has suggested that an extra 
premium be charged on cargo so discharged, 
or that the policy be indorsed to the effect that 
the underwriters will not assume the risk of 
craft unless discharge is effected within the 
breakwater. 


Cardenas Sugar Loss Settled 


The apportionment of the large sugar ware- 
house loss in Cardenas, Cuba, which has been 
the subject of some litigation, has been settled 
by a supplemental opinion of the arbitrators. 
The insurance was apportioned equally be- 
tween two classes of policies by Johnson & 
Higgins, but this apportionment was contested 
on the ground that the total amount of insur- 
ance carried by the two classes was not equal 
and therefore an equal division of the loss 
would not be equitable. This the arbitrators 
disagreed with, holding that each class covered 
the value of the sugar so that the total amount 
of insurance was double the value of the sugar. 


Badger State Mutual Meeting 


Fifty State representatives of the Badger 
State Mutual Automobile Insurance Company 
are gathering in Rhinelander, Wis., this week 
to attend their second annual convention. The 
company was organized there four years ago 
and is one of the strongest companies of its 
kind in the Northwest. 
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MARINE INSURANCE SYNDICATE 
BEGINS BUSINESS 
Board of Managers and Underwriters are 


Elected 


American marine underwriters and American 
shipping interests have at last reached an agree- 
ment whereby protection will be extended to 
ships under the American flag without the aid 
of foreign insurance companies. The business 
has been divided into three classes to be served 
by companies that have qualified to each par- 
ticular class of insurance. Syndicate B will 
insure all American steel vesels which the 
Shipping Board may hereafter sell to individu- 
als or companies to the full extent of the un- 
paid purchase price. It will also insure to a like 
extent all other American ships sold by the 
Shipping Board that are acceptable to the 
syndicate. Syndicate C will insure all American 
ocean-going steel hulls when approved and ac- 
cepted by the syndicate, and owned by private 
persons or corporations or in which they have 
an insurance interest. This syndicate will have 
a total underwriting capacity of $2,500,000 on a 
single hull. 

At a meeting a few days ago the management 
of both syndicates together with the salvage 
syndicate were placed in charge of a commit- 
tee consisting of the following: Benjamin 
Rush, chairman; Hendon Chubb, William M. 
McGee, Louis F. Burke, Samuel Bird, Jr., 
Gomer Rees, E. C. Jameson, William R. Hedge, 
and Walter Wood Parsons. Mr. McGee was 
selected to act as underwriter until the final 
organization is completed. 

The management of Syndicate A will be in 
the hands of Charles R. Page, who assumes his 
duties on Monday. A tentative scale of rates 
for approved tramp steamers is shown below, 
without discount or refund, but subject to a 
brokerage not to exceed five per cent under 
regulations to be prescribed by the Syndicate 
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Note D 


Syndicate A—(1) Warranted not to enter 
or sail from any port or ports, place or places, 
in British North America on the Atlantic 
coast, except Halifax, Louisburg and Sydney 
for the purpose of coaling, and not north of 
fifty degrees, no latitude on the Pacific coast. 
(2) Warranted not to enter the Baltic beyond 
twelve degrees east longitude, or sail from a 
loading port therein between October 1 and 
\pril 1. (3) Warranted not to sail for or 
from any port or place on the north coast of 
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Europe between North Cape and Cape Kanin 
in the Arctic ocean. (4) Warranted not to 
sail with Indian coal as cargo between March 
1 and Junet. (5) Warranted not to sail for or 
from any port or place in the Behring Sea or 
Alaska or Siberia (except that vessels may 
enter or sail from Vladivostok between May I 
and November 1). 

Syndicate B—Warranted confined to the 
waters of the American coast, not north of 
Eastport, Me., nor south of River Plate, in- 
cluding the Gulf of Mexico and (or) West 
Indies, and (or) Mexico. 

Syndicate C.—Warranted that the 
shall be in trading between ports and 
places on the Atlantic coast of the United 
States of American, (including ports and (or) 
places in the Gulf of Mexico) and (or) ports 
and (or) places in Mexico and (or) in Cen- 
tral America and (or) in the West Indies and 
the Caribbean Sea, as far south as Demerara. 

Syndicate D.—Prohibited from transatlantic 
voyages. 

William H. McGee, who has been chosen as 
temporary underwriter, is the head of the ex- 
tensive insurance business of William H. Mc- 
Gee & Co., at 15 William street. He is one of 
the foremost fire and marine underwriters in 
the country, and is frequently called upon to 
give expert testimony involving intricate ques- 
tions regarding marine insurance. On several 
occasions he has been summoned by the Gov- 
ernment in this capacity. 

Charles R. Page, who is to act as the head 
of the service branch of the organization, was 
for many years connected with the Firemens 
Fund Insurance Company in San Francisco. 
During the world war he served as a member 
of the United States Shipping Board, resigning 
about a year ago to become treasurer of the 
Atlantic Gulf and West Indies Steamship Com- 
pany and vice-president of the Clyde-Mallory 
Steamship Company. He is one of the best 
known shipping men in the United States, and 
also has wide knowledge of marine insurance 


vessel 
(or) 


affairs. 
Following is a list of the underwriting com- 
panies embraced in the syndicate. 


ZEtna Insurance Company, Springfield Fire and 
Marine Insurance Company, Franklin Fire Insurance 
Company, the A. and B.; American Insurance Com- 
pany, Newark; American Eagle Fire Insurance Com- 
pany, Continental Insurance Company, _ Fidelity- 
Phenix Fire Insurance Company, Firemans Fund In- 
Company, San Francisco; Home Fire and 
Insurance Company, Firemens 
Company, Newark, N, J.; Glens Falls 
Company, Globe and Rutgers Fire Insurance Com- 
pany, Great American Insurance Company, New York 
City; Phceenix Insurance Company, Hartford; St. 
Paul Fire and Marine Insurance Company, West- 
chester Fire Insurance Company, Massachusetts Fire 
and Marine Insurance Company, Niagara Fire Insur- 
ance Company, New York; Camden Fire Insurance 
Association, Connecticut Fire Insurance 
Hartford; Equitable Fire and Marine Insurance Com- 
Providence, R. I.; Security Insurance Com- 
pany, New Haven, Conn.; Hanover Fire Insurance 
Company, New York; Home Insurance Company, New 
York: Insurance Company of North America, Phila- 
delphia; Providence Washington Insurance Company, 
Providence, R. I.; Federal Insurance Company, Hart- 
ford Fire Insurance Company, Atlantic Mutual In- 
surance Company, Boston Insurance Company, United 
States Lloyds. Inc., New York; American Equitable 
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surance 


Marine Insurance 


Insurance 


Company, 


pany, 


Auto and Marine Insurance 


Assurance Company, Alliance Insurance 


Philadelphia; Fire 


Company, 
Mil- 


\gricultural 


Association, Philadelphia; 


waukee Mechanics Insurance Company, 
Watertown, N. Y.; American 


Merchant Marine Insurance Company, Importers and 


Insurance Company, 
Exporters Insurance Company, Union Insurance Com- 
Bangor, Me.; Portland 

Me.; Merchants 
Me.; 
Company, New 
Manchester, N, 
Boston; 


pany, Marine Underwriters, 


ngs : 
Portland, Insurance Company, 


Rangor, Merchants and Shippers Insurance 
Hampshire Fire 
H.; Old Colany 


National 


Insurance Company, 
Insurance Company, 
Union Fire Insurance Company, 


Pittsburgh; Automobile Insurance Company, Hart 


ford, Conn.; National Fire Insurance Company. 


War Rate Schedule 
Che following schedule of war rates will pré- 
vail from July 17 until further notice for 


vessels sailing to and from United States 


ports: 


United Kingdom 

Antwerp and Rotterdam 

Hamburg and Bremen 

Europe between Brest and Gibraltar 

Mediterranean, not east of Sicily 

Mediterranean—Adriatic ports ~ 

Mediterranean—Greece 

Constantinople 

Black Sea ports 

Denmark, Norway and 
Malmo 

Baltic ports not beyond Stockholm (excluding 
Germany ) 


Sweden, not 


Archangel 
South 
China, Japan, Australia, east of Cape of Good 
Hope generally: 
Via Suez (direct) 
Via U. K. and Suez 
Via Cape of Good Hope 
ia Panama Canal and Pacific Coast 
United States to United States 
West Indies and South America 


The Paper Situation 


The Provincial Paper Mills Company, one 
of the largest manufacturers of book ‘paper, 
recently received a petition from one of its 
customers headed: “Form of prayer to be 
used when ordering goods from paper mills.” 
The petition read as follows: 

“Oh, Omnipotent, Arrogant and Unholy 
Monopoly: Thou who holdest the weak and 
long-suffering publisher in the hollow of thine 
almighty hand and doth crush out his very 
heart, nor vet carest so much as a tinker’s dam 
for his suffering, vouchsafe to draw near with 
as little scorn as possible and attend to the 
pleadings of thy most unworthy servant who 
now approacheth thine exalted foot-stool with 
his miserable order. 

“Do not ‘turn it down’ we beseech thee; we 
do not even dare to hope that it will be ac- 
cepted in its entirety, but Oh, Great Potentate, 
we plead with thee for at least twenty-five per 
cent of it: we request delivery in June, but 
Oh, Thou King of the Ananias Bunch, if thou 
wilt but ship it six months after, in December, 
we shall wash thy holy feet with our joyful 
tears and our children shall rise up and call 
thee blessed. Amen!”—E.rchange. 


—John H. Hoxie has been appointed special agent 
of the Glens Falls for Connecticut and Western 
Massachusetts. He was previously an examiner with 
the Boston office of the company. 

—The Ajax Fire and Marine of Hartford has dis- 
solved and the assets distributed to the 
stockholders. The company never actually undertook 


have been 


any business. 

—“It’s taxes and taxes,” “Every 
thing is being taxed. In making out my income re- 
turn I found that it taxed my memory!”—Glens Falls 
Now and Then. 

—Sorry you haven’t room for the agency of my 
company,” said the special to a local. “Do you think 
that Jones, across the street, would take it?” “T 
consider him a sensible man, but he might.’”’—Glens 
Falls Now and Then. 


says a grumbler. 
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NEW YORK SURVEYS 


Stock Deal Hesitates.—It is believed that 
the syndicate which had in mind the purchase 
of all the large English insurance companies 
has concluded te pause before doing so, since 
the last reports show a very appreciable drop 
in the value of the shares as compared with 
the maximum amount. The maximum quo- 
tation reached £165,000,000 in January, 1920. 
It has dropped to £125,000,000. Insurance 
shares, contrary to the past few years’ history, 
have now commenced to fall, while other 
stocks are rising. 

Schedule Rating and Some Other Things. 
—Occasionally we run across the way things 
are handled in other lines of business, and reach 
the conclusion that schedule rating is not as 
confusing as it might be, and if those who are 
with the work have not 
simplified it as much as might seem advisable, 
there are other businesses which are equally at 
fault. This thought which has been with us 
before was reaffirmed by an examination of the 
method of handling bacon. At first glance one 
might not see the relation between schedule 


closely associated 


rating and bacon; in order that the reader 
might grasp it we set forth the intricacies i 
and there are many, of 
handling bacon: Imported in boxes, original 
condition as imported; imported in boxes, 
original condition as imported in unbroken im- 
port packages; imported in boxes, original con- 
dition as imported, broken bulk; bone in, rolled 
long, stove dried or smoked; boneless, rolled 
long, other than stove dried or smo'sed; without 
other than 


only one division, 


skin, boneless, shanks off, rolled, 


stove dried or smoked (whole or half side). 


How Much Does it Cost to Educate a 
Special.—This topic was discussed one time 
when the demitasse had been reached, and the 
consensus of opinion was that it cost some 
thousands of dollars. We should not like to 
quote the amount mentioned by one manager, 
but it ran to an appreciable sum. Perhaps, 
therefore, the aspiring special might take a les- 
son to heart by remembering that it does cost 
something to educate him, however well equipped 


he may be at the start. There are many prob- 


THE SPECTATOR 


Phursdiy 








John E, King, Pres. 


Orrin C. Lawrence, Treas. 





King, Alley and Lawrence, Inc 


Underwriters 


Ninety Six Maiden Lane 
New York 


Acceptable risks solicited 1n all parts of the 
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lems which can only arise in actual field ex- 
perience, and it is impossible to teach these by 
They may be 

Therefore, a 


any system as yet developed. 
reduced but not wholly overcome. 
certain amount must be invested in the special. 
It ought to be charged up to tuition. 

\. here Do tne Bad Insurance People Go 
To?—Perhaps we should have headed this 
in a different way. Perhaps it would have bee. 
better if we had merely called attention to the 
fact that, judged by the obituary notices, there 
were ouly good people in the insurance business. 
Having for a decade or so been a careful reader 
of obituaries we have reached the conclusion: 
that there are only good people in the insurance 
business. The difficulty with our problem is, 
who does the bad things, because, occasio.ially, 
although not to our personal knowledge, we 
have heard of bad things being done. 


The Valve of the Second Supply in 
Sprinklered Risks.—We don’t have so many 
cases of actual moment illustrating the value 
of the second supply, but what large emphasis, 
by setting forth, should be placed on those 
cases which do occur? The report of one which 
has just come forward reads as follows: “Five 
sprinklers operated and checked a fire that oc- 
curred in basement, probably caused by spon- 


taneous ignition of waxed rags. Fire depart- 


ment responced to water-flowing alarm, and 
used one hose stream to wash down. Fire patrol 
Damage slight. 


fire occurred about three hours later, or at 4:48 


restored protection. A second 
A. M., on first floor, among paper box storage. 
live sprinklers operated in this case and checked 
the fire. The value of a second supply for auto- 
matic sprinklers is very well illustrated in this 
case, for in the first fire the pressure tank of 
~,5Co gallons capacity was practically exhausted, 
and had not been restored to service when the 
second fire occurred; it was the gravity tank 
that supplied the five sprinklers that chec!:ed the 
latter fire.” 

The Fourth of July Firecracker—The rv- 
ports for July 4, which came on Sunday, show 
a total of 60 alarms, and those for Monday, the 
5th, the real celebration day, show 84. There 
were no severe losses and but few accidents t» 
the person in New York city’s celebration. 

The Coinsurance Position.—The 
decision-of the court, which has made much dis 


recelle 


cussion of the coinsurance question on the 
Street, may be clarified, at least to an extent, 
if we remember that the case will pass to the 
highest courts, and meanwhile no change 1) 
present practices as regards coinsurance will be 
made. Any other course would simply upset 
the stated order of the business too much. The 
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INCORPORATED 1911 
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INCORPORATED 1870. 


INCORPORATED 1851. 








NORTH BRANCH FIRE 


CAPITAL $500,000. 


OF PENNA., PITTSBURGH 


NET SURPLUS $68,381.07. 


PITTSBURGH, PA. 


INSURANCE 
COMPANY, 
CAPITAL $250,000. 


PITTSBURGH FIRE 


CAPITAL $200,000 


INSURANCE 
COMPANY, 








INSURANCE 
COMPANY, 


NET SURPLUS $160,473.14. 


NET SURPLUS $116,057.35 


SUNBURY, PA. 


ASSETS $1,392,556.14 


ASSETS $660,328.77 


ASSETS $644,677.62 
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matter is of vital importaice, not merely to the 
companies, but equally vital, although not so 
understood, to the insured. Meanwhile present 
rules are all in force and will continue to be 
for the present. 

Uniform Rules and Clauses.—Not exactly 
a new edition, but the edition of June, 1919, with 
the amendments and additions which have bee. 
worked out within that time, has been dis- 
tributed. There has not been much change i. 
the scenario of this moving picture reel, but 
there are a few additions which will probably 
make it a bit more attractive. 


BOSTON AND VICINITY 


First Reinsurance Enters Massachusetts. 
—The First Reinsurance of Hartford has beea 
admitted to Massachusetts. W. 
been named as Boston agent. 


H, Lewis has 


Change in Agency Firm.— Jordan, Read & 
Co. succeed Read, Burrage & Co. as geueral 
agents for the New Amsterdam for 
metropolitan district. 


Soston 
A Firebug in Boston.—l‘ire insurance 
officials and the police, as well as the inhabitants 
of Brookline, Boston’s fashionable suburb, im- 
mediately contiguous to the city, are quite dis- 
turbed over a number of fires which are being 
systematically set at the instance apparently of 
some demented person. 





about half 
a dozen so far—are being offered, according to 


These fires 


anonymous letters received by the police, as 
obeisance to the Goddess of Fire, and the an- 
nounced toll is one hundred fires. 

Efficiency Hits Insurance Department. 
The “efficiency” man employed by the Commo 1- 
wealth to rearrange the offices in the State 
House proposes to transfer the Insurance De- 
partment to the third floor of the east wing. It 
has been located in its present quarters for 
nearly thirty years. 


CHICAGO AND THE WEST 

Local Firm Celebrat:s Teath Anniversary. 
—Herrick, Auerbach & Vastine are celebrating 
their tenth anniversary as a firm, although the 
individual members have been in the insurance 
business in Chicago for many years. They are 
commemorating the event by sending business 
to other agencies in the city. 

Activities of Fire Marshal Gamber.—The 
report of Fire Marshal Gamber of Illinois, for 
the first six months of 1920, shows fire losses 
of $10,022,987, as compared with $7,360,988 
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for the corresponding period of IgI19, or an 
increase of nearly thirty-six per cent. The in- 
crease, however, is due to augmented valuations 
on account of high prices rather than to an 
increase in the number of fires. Six thousand 
nine hundred and thirty inspections were made 
during the six months and thirty-three dilapi- 
dated buildings were torn down, 

Committee to Pass on Licensees.—The 
city officials of Chicago have issued the blanks 
for insurance brokers’ licenses, and have asked 
the fraternity to furnish a list of names from 
which may be selected a committee to pass upo.i 
the qualifications of applicants for licenses, as 
also to assist in handling any infractions of the 
ordinance. Amendments to the ordinance sug- 
gested by the insurance men will be given full 
consideration and will be adopted if deemed 
expedient. 

An Expensive Funeral.—One hundred and 
fifty dollars is enough for a suitable burial, ac- 
cording to the Industrial 
Utah. A young man of twenty-one years was 
killed in an accident, and his parents presented 
the commissioners with a bill for the funeral 


Commissioners ot 


amounting to $446. The commissioners de- 
cided that the high cost of burying was in this 
case too high. 


Re-rating Throughout Wisconsin 

A re-rating of the fire insurance risks of 
Wisconsin has been ordered by Insurance 
Commissioner Platt Whitman. The work of 
re-rating will be done by counties and the 
work has already been started in the northern 
counties, where climatic conditions make it 
impossible to secure men to push this work 
during the winter months. Under the old 
method of rating by local boards a number of 
cut rates and discriminatory rates came into 
existence. A recent session of the Wisconsin 
Legislature passed an anti-discrimination law. 

Brewster-Badeau & Company, Inc., a New York 
corporation dealing in insurance of many kinds, has 
filed a certificate in the office of the Secretary ot 
State to operate in Elizabeth, N. J., with J. N. S. 
Brewster, Jr., as agent. 

The Southeastern Insurance Agency of Macon, 
Ga., has opened for business, representing a large 
number of companies. It expects to offer stiff com- 
petition to the large Eastern brokerage firms. 

Sydney W. Cornwell has been appointed superin- 
tendent of the special risk department of the A®tna 
Fire. 
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GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, Secretary and Gen’l Mor. 





Fire Insurance 


FIREMEN ON STRIKE 
Memphis Fire Fighters Unable to Secure 
Higher Wages 

According to a telegram from Fire Preven- 
tion Commissioner Walter H. Bell of Tennes- 
see the Memphis firemen have gone on a 
strike. Efforts to form a volunteer corps to 
serve in the emergency are being made and an 
appeal was sent to the National Board of 
Fire Underwriters for assistance. They re- 
plied by sending all available information for 
procedure under such circumstances. 

The firemen of Memphis have threatened this 
action for a long time. They presented their 
demand some months ago and the Mayor was 
unable to accede to them. However, he ob- 
tained from them an agreement not to act for 
thirty days. It was hoped that a settlement 
would be reached in the meantime. No terms 
could be agreed upon, however, and the fire- 
men went on strike last week at the expiration 
of their agreement. 

Late reports from Memphis state that the 
situation is well in hand. A volunteer corps 
has been organized and has done effective 
work. Efforts to form companies of new men 
have been successful and at least one new com- 
pany is now in active service. Little trouble 
is expected in completing the organization of 
an entirely new corps. The fires reported have 
been efficiently handled by the volunteer corps, 
but there have been remarkably few alarms 
turned in. 


Heber J. Grant Agency Increases Capital 

The capital stock of Heber J. Grant & Com- 
pany (Inc.) insurance agents of Salt Lake 
City, has been increased from $75,000 to $200,- 
000. Jas. G. McDonald, the well-known choco- 
late man, was added to the directorate. 

Heber J. Grant & Co. was established in 
1888 by Heber J. Grant, prominent Western 
insurance man and the present president of the 
“Mormon” Church. Besides holding a num- 
ber of fire and casualty agencies they are gen- 
eral agents for the Utah Home Fire of Salt 
Lake City. The business of both concerns is 
growing rapidly, it is stated. 


Great Lakes Extends Territory 
The Great Lakes Insurance Company of 
Chicago has recently been granted a license in 
Ohio and has applied for admission to do 
business in Connecticut, New Jersey and 
Washington. 
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Tennessee Agency Change 

The name of the W. J. Colburn Insurance 
Agency at Chattanooga has been changed to 
the Colburn-Walton Insurance Agency and the 
capital stock increased from $11,000 to $25,000. 
Francis Walton and associates bought out the 
Colburn interests some time ago following the 
death of Mr. Colburn, but the agency was op- 
erated under the old name until last week. 
The Colburn agency is the oldest in the State 
of Tennessee. It is general agent for the Lon- 
don Guarantee and Accident and does a gen- 
eral fire, casualty and bonding business in ad- 
dition. 
M. M. Veazie Elected Assistant Secretary 

Maurice M. Veazie was last week elected 
assistant secretary of the Boston Insurance 
Company and the Old Colony Insurance Com- 
pany. He has been connected with the Boston 
since I91I1 and has well merited his appoint- 
ment to an official position. 

Adjusting Aeroplane Loss 

B. G. Willis, superintendent of the automo- 
bile department for the Firemens Fund In- 
surance Company, is adjusting the losses on 
the big Curtis “Eagle” at Los Angeles. 








State Loses in Income Tax Suit 
The Metropolitan Life has won its suit to 
compel the Illinois Insurance Department to 
give credit in future tax payments for amounts 
paid under reciprocal laws, which have been 





THE SUPERIOR 
FIRE INSURANCE CO. 


PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, President 
EDWARD HEER, Sec’y & Treas. 





Why not make room in your 
agency for a conservatively-man- 
aged, medium-sized American 
Company whose indemnity, treat- 
ment of agents and assured, will 


bear inspection for nearly half a 


century? 
Capital............ $500,000.00 
Surplus to Policy 

a, ree $981,011.90 
Aenets .........0. 66 $2,644,765.88 
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held invalid or unconstitutional. About $60,- 
000 is involved in the suit, but the decision is 
also applicable to the other New York com- 
panies operating in Illinois, and it is estimated 
that about $400,000 will be involved. The 
State will take an appeal to the Supreme Court. 
Frank L. Stabler in Detroit 

Frank L. Stabler, general agent for the 
North British and Mercantile and allied com- 
panies, has gone to Detroit, Mich., where he 
will spend a week on business. 


A. J. Duerr Resigned 

A. J. Duerr, special agent in Wisconsin for 
the Standard Fire Insurance Company, has 
tendered his resignation and will devote his 
entire time to the W. C. Duerr Agency at 
Milwaukee. Chester Williams, the general 
agent, will have personal charge of the south- 
ern half of the State. 

George Chappell is President of Institute 

At the annual conference of the Chartered 
Insurance Institute recently held at London, 
George Chappell, F. C. I. I., general manager 
of the Royal Insurance Company, Ltd., was 
elected president. 


Edward H. Smith Dead 
Edward H. Smith, president of the Farmers 
Fire Insurance Company of Cedar Rapids, Ia., 
and long prominent in Iowa fire insurance 
circles, died suddenly at a summer resort in 
Maine on Monday. 


Personal Notes 

George C. Howe, vice-president and secre- 
tary of the London and Lancashire Indemnity 
Company, has just returned from an extended 
trip in Europe. 

M. A. Craig, who has been employed in the 
fidelity and surety department of the London 
and Lancashire Indemnity Company, will re- 
tire from that position on August 15, to accept 
a position in the fidelity and surety department 
of the Globe Indemnity Company. Mr. Craig 
is also secretary of the Surety Underwriters 
Association of New York. 

Fred W. Lawson, United States manager of 
the London Guarantee and Accident Company 
at Chicago, and T. Stewart Smith, superin- 
tendent of the burglary department of the 
same company, have been spending a few days 
in New York. 

Ralph B. Ives, vice-president of the AE£tna, 
has been passing a week in New York. 





Ronald R. Martin was recently appointed man- 
ager for Canada of the Atlas Assurance Company, 
Ltd., and the Essex and Suffolk Equitable Insurance 
Company, Ltd. 

The Conran sprinkler case was argued in part in 
the Bronx County Supreme Court recently. The 
counsel for the New York Fire Exchange did not 
complete his case, and it now goes over to July 29. 

—The present remedy for the evils of uncertainty 
which attend the endeavors of the healthiest, the most 
cautious, the most far-seeing men is, beyond a doubt, 
life insurance.—Henry Watterson. 
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CASUALTY, SURETY & 
MISCELLANEOUS _ 


Provident Life and Accident, Chattanooga 

The premium income of the Provident Life 
and Accident of Chattanooga, Tenn., for the 
first six months of 1920 was $800,000, as 
against $500,000 for the corresponding period 
of 1920, showing a gain of sixty per cent. 

Employees of the Chattanooga plant of the 
Somerville Iron Works, manufacturers of cast 
iron pipe, are the beneficiaries of a group life 
policy just placed with the Provident Life and 
Accident. The policy is on the progressive 
plan, the amount of coverage increasing with 
each year’s service on the part of the indi- 
vidual employees. 








Live Stock Association Meeting 
The annual meeting of the National Associa- 
tion of Live Stock Insurance companies was 
held in Chicago on Tuesday at the Edgewater 
Beach hotel. The attendance was small and the 
business was confined to committee reports. 
President George W. Guth was in charge. 





Inter-Ocean Casualty Statistics 
premium income of the Inter-Ocean 
Casualty Company of Cincinnati for the first 
six months of 1920 was $328,746, a gain of 
$81,752 over the same period of last year. The 
prospects indicate a total of $800,000 for the 
whole year. 


The 


New Casualty Company Forming 
Officers identified with the Norwegian Globe 
Insurance Company, of which the United States 
manager is Robert Van Iderstine, are prepar- 
ing to organize a new American casualty com- 
pany. 








Missouri Compensation Law Suspended 

Until the people of Missouri have voted upon 
the workmen’s compensation law of that State, 
in November next, the Supreme Court has de- 
cided that it is inoperative. 


G. H. Godfrey Dead 
George H. Godfrey, Southern manager of 
the British American and Western Assurance 
of Toronto, with offices in Atlanta, died on Fri- 
day of last week. 


Equitable of Iowa’s Agency Meet 
The Equitable of Iowa’s Agency Association 
met recently at Des Moines. President H. 
S. Nollen of the Equitable made an interesting 
talk, which should give agents new inspiration 
and enthusiasm. 


—E. Housh of Leon, Iowa, was recently elected to 
the presidency of the State Horticultural Insurance 
Des Moines. This company is one ©! 


Company of 
+, . - os ] 
writing crop insurance in the United 


the largest 
States. 

—J. W. Lovellette was recently elected manager 
the Iowa Mutual Liability Insurance Company “1 l 
the Iowa Automobile Mutual Insurance Company, 
both of Cedar Rapids. 
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NEW RATE REVISION 
Burglary iriceanse Teieline Changed 


UNDERWRITERS HOLD MEETING 


New York Onlv Slightly Increased—Western 
Citics Placed in Higher Rated Territories 


The Burglary Insurance Underwriters Asso- 
ciation held a meeting in the Hote] McAlpin, 
New York, last week and effected a revision of 
residence rates over the entire country. In 
most cases the tendency is for a higher rate, 
although in a few cases the rates were lowered. 
The new rates become effective for new busi- 
ness on July 19 and September 1 for renewals. 

The territories have been reduced to five in 
number and several combinations made. Some 
of the large Western cities, such as Detroit, 
St. Louis, Pittsburg, St. Paul, 
Minneapolis, Denver and Omaha, have been 


Cleveland, 


moved up to territory II, which was formerly 
New York city. 
rates as New York. 


They, therefore, get the samc 
The rates for this terri- 
tory show a slight increase and are now on a 
flat basis. Hotels and boarding houses have 
been placed in class B, which gives them a 
somewhat lower rate than heretofore. 

The association originally raised its rates ef- 
fective April 1, 1920, but due to pressure of 
some of the companies, the raise was declared 
inoperative until a revision based on statistics 
could be prepared. The residence committee 
was supplied with the complete statistics of 
1918 experience and on the basis of those fig- 
ures the new revision has been made. Figured 
on the earned premium basis the loss rates for 
the whole country was found to be 66.7 per 
cent. All the advanced 
showed a ratio much higher than the country- 
wide ratio, ranging up to as high as seventy- 


cities which were 


four per cent. 

residence 
territorial 
effective 


The following table gives the revised 


for the 
The 


and 


insurance rates various 
the 


as to new 


burglary 
rates are 


September 1 as to 


divisions of 
July 19 
renewals: 
BURGLARY, THEFT AND LARCENY FORM 


Comprising Cook and Lake counties, 


country. 


business, 


Territory I.- 






Illinois: St. Louis and St. Louis City counties, Mis- 
souri; St. Clair county, Illinois; Wayne county, 
Michigan; Cuyahoga and Lucas counties, Ohio. 
Crass A 
Amount of Insurance Coins. No Coins. 
hae ernie ence ae we $12.00 i 
PRD a ieSc san oes sees 13.50 * 
EPO dao das ar acre eran 15.00 7 
DOOD sy ac wcacie ae 16.50 + 
FAIL cscs coe ce a snare 26.50 40.00 
JA) 0 NPA ee een re ae Ser aan 36.50 55.00 
Sas sna ee oe 43.50 65.00 
“| Set Aetna ee er ee 48.00 72.00 
Na TGQ oo oa te oie eas 4.00 6.00 
Crasses B AND C 
\mount of Insurance Coins. No Coins. 
SE es ae eee $16.00 7 
SIO RA re 18.00 bi 
PO Soe vcs cc iweGaees 20.00 by 
Oo vee ee 22 00 x 
A: SR ae a 33.00 50.00 
OO 5 aisle ous oes 13.00 65.00 
NORM eso) mee eo 50.00 75.00 
PRED sa o-e-a Ae eaae poe 59,00 82.00 
POO. Sd alae to ea ee 1.00 6.00 


Not written. 


roliev shall be issued for less than $2000 except 
coinsurance. 
Personal hold-un rates with 
1 minimum of $5 per $1000 
i 1 thousand. 


residence insurance are 
and $3.50 for each 
Without residence insurance, at 


tional 
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a minimum of $10 per $1000 and $7 for each addi- 
tional thousand. 


Territory II1—Comprising Greater New York, Long 
Island, Rockland, Westchester and Erie counties, New 


York; States of New Jersey, California and Okla- 
homa; townships of New Canaan, Norwalk, Green- 
wich, Stamford and Darien, Connecticut; Jefferson 
county, Alabama; Denver county, Colorado; Fulton 
county, Georgia; Marion county, Indiana; Jefferson 


county, Kentucky; Orleans county, Louisiana; Hen- 
nepin county, Minnesota; Ramsey county, Minnesota; 
Nebraska; Multnomah county, Ore- 
gon; Allegheny county, Pennsylvania; Shelby county, 


Douglas county, 


Tennessee; King county, Washington. 





Crass A 
Amount of Insurance Co-ins No Co-ins. 
| Re oom ewer $10.00 7 
Wee Conae wed ea a's 12.00 7 
FOO ic ciecarts aise os aes 14.00 y 
Rose a oa ose was 16.00 20.00 
J Se eee 24.00 30.00 
PUMA ee acdors ecg ewre ie $0.00 é 
scouts ERO Ee 34.00 
ERUIRirs ave orice edt es e-acore 68.00 
NET TOG ie ss 6.2 oiereeek ener 4.00 
Ciasses B anp C 
Amount of Insurance Co-ins. No Co-ins. 
Re A ae ner te $12.50 7 
GEE aS aiera.eeleie « ads 15.00 7 
Ce cccalc atabavite oo.2 17.50 7 
MOG idctckwesacas 20.00 25.00 
Ee Ce ee 52.00 40.00 
Ct Sr er ree 40.00 50.00 
OO ess ok Hees 46,00 57.50 
GR CNON od ho erace dace cee 52.00 65.00 
i il al 0) | 2 eee tae 4.00 5.00 


+ Not written. 

Personal hold-up rates with residence insurance are 
at a minimum of $4 per $1000 and $3 for each addi- 
tional $1000. Without residence insurance, at a 
minimum of $7.50 per $1000, and $5 for each addi- 
tional $1000. 
which located 


Territory IIT.—All 
cities having 100,000 population or more, not specifi- 


counties in are 


cally included in any other territory. 





Ciass A 
Amount of Insurance Co-ins. No Co-ins. 
CS ceca: Se sx tes hatar tiny re $7.50 1: 
WAS esinsaneciewa 10.00 7 
Nee hee Sia aS Be 11.50 7 
Ria crs oe stadia wtienshs 13.50 16.50 
DERN 5 ge hai ale aig angie 20.00 25.00 
POs cas rai a 33.00 
MUQNONON ators: a:c0 sie Gea 38.50 
Fi ee Aa 14.00 
NOE Oe osc 5 Se 4s cession’ 5.00 
Crasses 3 ann C 
Amount of Insurance Co-ins No Co-ins. 
Da taist ciatae a aheret aterm a $8.00 + 
SMe fo Seiad d weber aiaoie 11.00 
Ce eee ee ae ar 13.50 
Bn aoe is & aie wre er area's 16.00 
RS So. 5c. ehics eee phe et m'ae a 24.00 
Os cntiecne aw eee 30.00 
| Pee epee 34.06 
PNT, on ar aoe 8.00 
4.00 





+ Not 
Personal hold-up rates same as in Territory IT. 


written. 


New Hamp- 
Vermont, Island 
Connecticut (excluding that part of Connecticut which 
is in Territory II); and (b) all cities and towns having 
less than 100,000 population, not specifically included 


Territory IV.—Comprising (a) Maine, 


shire, Massachusetts, Rhode and 


in any other territory. 


Crass A 
Amount of Insurance Co-ins No Ce-ins. 
Pac rere cunc aaa $5.00 + 
Per a BS os ep ie 7.00 7 
oer ce wack rekteiece 8.50 + 
WGN us are wreak etahae & 9,00 11.00 
FE a ve Oa eas &enea eos 14.00 17.50 
BM eerd ois 6 a Gia eth ee 17.50 22.00 
DON oe W kiniv bis eam 1.00 26.50 
a wins hm os ble eae 24.00 31.00 
BOG S006 ccs s cxiesscr ea 3.00 3.50 
Summer 
—Criasses B& C+ Crass D Res.* 
Amt. of Ins. Co-ins. No Co-ins. Co-ins. No Co-ins 
$300,... $7.50 7 $10.00 a 
500.... 10.00 12.00 
760.... 15.00 14.00 7 
1,000,... 12.00 13.50 16,00 20.00 
2,000.... 17.50 22 00 28.00 35.00 
3.000.... 23.00 28.50 36.00 45.00 
4,000.... 26.50 33.00 14.00 55.00 
5.000.... 30.00 37.50 50.00 62.50 
\dd’l 1.000... 3.00 4.00 6.00 7.50 
Personal hold-up rates same as in Territory ITI. 


* Not written. 


* A “summer residence” shall mean a suburban, 
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Business Integrity 


is important when the life of your 
organization depends upon the 
prompt settlement of all reinsur- 
ance claims. 

Our Company offers attractive 
reénasurance in connecticn with 
Compensation, Public and Gen- 
eral Liability, Accident, Health, 
Automobile or Burglary Risks 
packed by an excellent reputation 
for Integrity in its business deal- 
ings. 


AMERICAN 
REINSURANCE CO. 


TOO ATT 








country or seashore residence not usually occupied by 
the assured during the winter months. 

No additional premiums to be charged for extending 
vacancy or non-occupancy privileges for policies 
written at the summer residence (Class D) rates. 
V.—The 
county, Missouri, and Wyandotte county, Kansas. 

NO CHANGE 


Specific insurance shall be 10 per cent less than co- 


Territory two Kansas cities, Jackson 


Insurance rate. 
Personal hold-up rates same as in Territory I. 
ALL TERRITORIES 
The three-year rate shall be three times the annual 


rate, less 19 per cent if paid in annual instalments of 








COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 


ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 


























Casualty, Surety, Etc. 


50 per cent, 30 per cent and 20 per cent. An addi- 
tional discount of 5 per cent may be allowed if the 
full three-year premium is paid in advance. 
BURGLARY ONLY FORM 
Burglary only insurance may be written in all ter- 


ritories at cent lower rates than for cor- 
responding burglary, theft and larceny insurance. 


20 per 


FOLLOWING RULES APPLY TO ALL 
TERRITORIES: 

standard indorsements eliminating the 

and amending the ‘‘Mechanics Clause” 

in the policy may be issued without any additional 

premium provided the policy is written at the rates 


THE 
The ““84- 


Ilour Clause”’ 


contained herein. 

Risks designated as Class A are private residences 
and two-family houses. Risks designated as Classes B 
and C are elevator apartments, flat houses, apartment 
hotels and non-housekeeping apartment houses and 
hotels. 

No policy shall be canceled and rewritten for the 
purpose of avoiding the rates contained herein. 

New as referred to herein, shall 
risks not on the books of any company on July; 19, 
1920. Risks carried by any and expiring 
betwen July 19, 1920, and August 31, 1920, inclusive, 
may be written by the carrying or any other company, 


at the old rates. 


business, mean 


company 


Casualty and Surety Conventions 


The tenth annual convention of the Inter- 
national Association of Casualty and Surety 
Underwriters will be held at White Sulphur 
Springs, W. Va., September 28 to October 1, 
inclusive. The National Association of Casu- 
alty and Surety Agents will hold their conven- 
tion at the same place and time and at the same 
hotel—the Green Briar. 

One of the features of the convention will be 
a joint meeting hetween the two associations. 


SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Semi-Annual Statement, 
December 31, 1919 


(Condeased from Statement to U.S. Trexs. Dept) 


Admitted Assets.. $3,890,624.00 
SS ares 1,000,000. 00 
ree ee 564,840.00 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 


We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 
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ON THE PERSONAL SIDE 





George G. Brainard, a well known casualty 
underwriter, has decided to bring a long vaca- 
tion to an end. He has been away from busi- 
ness for eighteen months enjoying himself at 
his home, Portland, Conn., and also in Maine 
and Florida. He took up his old position as 
manager of the burglary department of the 
Ocean Accident and Guarantee Corporation on 
Monday of this week. 

Leslie C. York, superintendent of agencies 
of the Equitable Life Assurance Society of 
New York, is busy attending the agency meet- 
ings of the company. He was an attendant at 
Saratoga Springs last week and was in his 
Saturday, leaving again Sunday for 
White Sulphur Springs where the next two 
meetings are to be held. 


office 


Walter S. Alley, Southern manager of the 
North British and Mercantile, after attending 
the meeting of the executive committee of the 
Southeastern Underwriters, is spending a few 
days’ vacation at his home in Petersburg, Va. 

George A. Hutchinson, a well-known casu- 
alty agent of Chicago, was quite badly injured 
in front of the La Salle Street Station last 
week by an automobile. He was taken to the 
Iroquois hospital for treatment. 

Dr. Lee K. Frankel and Dr. 
Fleischer, respectively third vice-president and 
assistant secretary of the Metropolitan Life, 
are authors of a book entitled, “The Human 
Factor in Indemnity.” Laura S. Seymour co- 
operated with them. The book was only re- 
cently published by the Macmillan Company. 


Alexander 


Mr. and Mrs. Edd G. Doerfler recently be- 
came the happy parents of a seven and one- 
half pound boy. Mr. Doerfler is secretary and 
general manager of the Globe National Fire 
Insurance Company of Sioux City, Iowa. 

A rather remarkable tribute came to Cecil 
F. Shallcross in the annual speech of the chair- 
man of the North British and Mercantile. 
While it is customary for this officer to com- 
pliment the managers in a general way, it is 
rare for him to single out individuals. He 
took pains, however, to make special mention 
of the United States manager as follows: 
“T would refer specially to the United States, 
where we have a very large and very import- 
ant business. Last year I mentioned to you 
that Mr. Richards, who had been our manager 
in New York for many years, was retiring, and 
we had appointed Mr. Cecil Shallcross to suc- 
ceed him. I have the greatest satisfaction in 
saying that Mr. Shallcross has more than come 
up to our expectations and that he has done 
magnificent work for the company. I desire 
to thank him, our directors in the United States 
and our large American staff for all they have 
done for us.” 

J. B. Levison, president of the Firemans 
Fund Insurance Company, sailed from South- 


oN 


ampton, England, last week on the S. S. 
Aquitania and will arrive in New York on 
July 25. He expects to be at his desk in San 
francisco about August 2, after an absence of 
three months. 


C. C. Wright, assistant secretary and head 
of the automobile department of the Firemans 
Fund, who has just returned home from the 
New York session of the National Automobile 
Underwriters Conference, feels that the revised 
constitution, as recommended by the ‘“‘Commit- 
tee of Nine,” will serve to strengthen the Pa- 
cific Coast branch of the automobile under- 
writers organization. 


Walter Le Mar Talbot, president of the 
Fidelity Mutual Life of Philadelphia, will find 
his desk piled high with mail, mostly of a con- 
gratulatory nature, on his return to work next 
month. His marriage took place on July 15, 
the bride being Esteele, daughter of Mrs. John 
Mair of Crasmoor, N. Y. 


R. M. Chandor, of the C. C. Hines Com- 
pany, has also entered the ranks of the 
benedicts. His marriage to Miss Mary H. 
Mulford of Philadelphia took place in that city 
on Saturday last. 





WE HELP 


It’s our business to 
help American Casualty 
Companies to serve the 
great public by furnish= 
ing the protection it 
must have. 


To help do this by 
REINSURANCE is our 
part in the great game. 





EMPLOYERS 
INDEMNITY 
CORPORATION 


Kansas City 


CHICAGO 
Insurance Exchange 


NEW YORK 
35 Nassau Street 
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We Offer and Recommend 


TEXAS FARM MORTGAGES 


as unqualifiedly the safest and most profitable investment for the 
employment of your surplus funds. 


Texas was the leading agricultural state in 1919. Its develop- 
ment during the next decade will astonish the world. 


Texas land values are relatively low and staple. The Texas 
farmers are thrifty, producing maximum crops oi the world’s greatest 
necessities at present and for years to come commanding record 
prices. 

Texas Farim mortgages are worth par today and will be worth 
par 5 or 10 years from now, irrespective of financial stringencies, 


labor troubles or political campaigns. 


The era of inflation and extravagance ts over—tne day of reckon- 
ing is here. 

The far-sighted investor will give preference to a dependable 
income producing security. Tie Texas farm mortgage will meet 


‘your every requirement. 


We have specialized in them for 35 years and our service means 
protection against loss. 


We would like you to investigate these offerings thoroughly. 
Our own funds are invested in every loan. 


Potential prosperity awaits Texas. You can share in it by ad- 


dressing 


THE F. B. COLLINS INVESTMENT COMPANY 


FARM MORTGAGE BANKERS 


OKLAHOMA CITY OKLAHOMA 
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Agency Wants 


LIBERTY NATIONAL 


FIRE INSURANCE CO. 


of New Orleans, La. 


Authorized Capital and Surplus 
$2,000,000 


Soon to Enter the Insurance Field 























=——s 


Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La. 


REPRESENTING 


American Eagle ; ; New Amsterdam 

‘Automobile-Hartford ean te Casualty Co. 
American. Equitable Philadelphia Underwriters Indemnity Company 
Bnitish-Amer.Assura nce Stuyvesant of America 
Fidelity-Phenix Automobile Insurance 


Insurance Underwriters BROKERS LINES SOLICITED 











NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. ALLEMANNIA 
FIRE OF PA. CAPITAL FIRE OF N. H. 
GEORGIA HOME OF GA. UNITED 
AMERICAN OF PA. 


P.B DUTTON, MGR., ROCHESTER 





























J, L. MITCHELL 


Is prepared to successfully negotiate and finance the re-insurance or Cone 
solidation of either Legal Reserve, Mutual Assessment er Fraternal Life 
Companies, Associations er Orders. 


Temporary money advanced on strictly private arrangements. 
AH commasitations held personal and confidential. : 
Address J. L. MITCHEEL, 604 Masonic Temple, Chicago, Ill. 





F. JANSSENS 
. Agent d’Assurances 
et de 


Reassurances 
Anvers Bruxelles 


2 Courte rue des Claires 28 rue St. Michel 





Actuarial 





ee eee : sm oz 


FFACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
WARD B. FACKLER, F. A. S. 
ILLIAM BREIBY, F.A.S. 
CONSULTING ACTUARIES 
85 Nassau Street New York 
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Actuarial 








MILES M. DAWSON & SON. 
CONSULTING ACTUARIES 


NATIONAL ASSOCIATION BLDG.,, SUITE No. 1005, 
26 W. 44th ST., NEW YORK 


J, Ws NITCHIE 
ACTUARY 


18 SOUTH LA SALLE STREET 
1523 Association Building 
Telephone, State 4992 CHICAGO 


PAUL L. WOOLSTON 


INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT 


MAJESTIC BLDG., ‘DENVER. COL 





DONALD F. CAMPBELL 
CONSULTING ACTUARY 





76 WEST MONROE STREET CHICAGO 
Telephone, Randolph 918 





FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


810 to 8IS HUME-MANSUR BLDG., INDIANAPOLIS, IND. 
KRAFT BUILDING, DES MOINES, IOWA 





JULIAN C. HARVEY 


CONSULTING 
ACTUARY 
CHEMICAL BUILDING ST. LOUIS, MQ). 





JNO. A. COPELAND 
CONSULTING ACTUARY 
124-126 HURT BLDG. ATLANTA, GA: 








7. C. RAFFERTY 


CONSULTING ACTUARY 
Sulte 714 Weightman Building 





Complete Rate Books Formulated Philadelphia, Pa 
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A SIGTENHORST 


CONSULTING ACTUARY 





NATIONAL CITY BANK BUILDING WACO, TEXAS 





FREDERIC S. WITHINGTON, F.A.I.A. 


CONSULTING ACTUARY 
402-404 Kraft Bullding Des Moines, lowa 


Telephone Walnut 3761 


Ww, H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 


THE SPECTATOR 





Actuarial 














ABB LANDIS, Actuary 


To January Ist, 1920, Mr. Land.s his been 
employed by 204 of the oldest and largest 
Fraternal Societies in the United States and 
Canada, to compute rates of contribution, to 
make valuations, to report on readjustments, 
to prepare forms of certificates, to write consti- 
tuiions and to give technical advice. Long 
experience in fraternal work and technical 
knowledge of insurance and law give a su- 
perior value to his services. He has dealt with 
every phase of the business to the satisfaction 
of clients. 


NASHVILLE, 


TENNESSEE 








Insurance Lawyers 





IRELAND 


GEORGE McILDOWIE & SONS Attorneys-at-Law Belfast, Ireland 
Refer to Equitable Life, Mutual Life, New York Life, Metropolitan, tna Life, John Hancock 
Mutual, Illinois Life, Boston Mutual and American Consul at Belfast. Cables: McIldowie, Belfas 














256 BROADWAY NEW YORK Insurance Examiners and Adjusters 
W. FR. HALLIDAY BININGER & SIBLEY 
CONSULTING 140 LIBERTY STREET - = NEW YORK CITY 
iadidiaiomaid Adjusters For Casualty Companies 
INSURANCE EXCHANGE CHICAGO Claim Investigations Appraisements (Auto Damage) 


JAMES H. WASHBURN, F.A. I. A. 


CONSULTING ACTUARY 
ROOM I803 165 BROADWAY, NEW YORK CITY 


Expert Advice on Domestic, Tropical and Semi-Tropical 
Business 


Cable Address: Gertract, New York 





GEORGE B. BUCK 


ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 Broadway New York 


T, J: McCOMB 
CONSULTING ACTUARY 


Colcord Building OKLAHOMA CITY, OKLA. 


F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


Burwe & SpwaxMAn 
Certified Public Accountants 


THE BOURSE, PHILADELPHIA 


Appraisements (Aero Damage) 
Adjustments (Aero Claims) 
Auto Subrogation Claims 

WE HANDLE 

Anything and Everything in Insurance Claims. 


Claim Adjustments 
Claim Photography 
Surveys 











CLAIM SUPERVISION 


The busy claim executive likes to feel that 
the cases he refers to a field representative 
will be promptly and efficiently handled with- 
out further supervision. 


Liabilit Territ 
Compensation R. L. NASE Virginia’ 
— Adjuster for Casualty Companies ee 
Health 1109-10 Mutual Bldg,, Richmond, Va. Carolina 


Claims 














HOW TO ORGANIZE AND OPERATE 
MUTUAL BUILDING AND LOAN ASSOCIATIONS 


A considerable number of insurance men throughout the country are now 
officially interested in local mutual building and loan associations, and find 
that such associations help their insurance business, as well as contributing 
directly to their income. 

A Virginian who is well posted as to the operations of such associations 
has gotten out a little book under the above title, in which the system is 
thoroughly described, with information concerning the keeping of books, 
the forms of certificate of incorporation, by-laws, etc., together with ques- 
tions frequently asked about such organizations, and their answers. 

This book is substantially bound in cloth, with gold title. 

PRICE $2.00 PER COPY 


Orders and remittances should be sent to 
THE SPECTATOR COMPANY 


Chicago Office 135 William Street 
Insurance Exchange New York 
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PORTUGAL SPAIN 


J. Forcada 


Praca do Municipio, 12-13, 
Lisbon (Portugal) 


Underwriter- Settling Agent 
Insurance Broker 


J. FORCADA & C° 


Barroeta Aldamar, 2, 
Bilbao (Spain) 


Insurance and Reinsurance 








SAFETY for 
THE WIDOW’S MONEY 





Through The, 


* MONTHLY 
s INCOME 
PLAN 


A brilliant presentation of 
the Monthly Income Policy 
is just off the press and is 
ready to supply to those 
-desiring a powerful aid to 
the sale of this great busi- 
ness-building policy, now 
just coming into its own. 


Printed attractively as an 
8-page leaflet, vest-pocket 
size. 











A Sample Will Convince You 
Send For It. 





The Insurance Field Company 


INCORPORATED 


P. O. Box 617 Louisville, Ky: 
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GENERAL OFFICES: 
Wilkes-Barre, Pa. 


=<nd Floor Coal Exchange 


Live men want a live Company. 
Our Salesmen make money. 
Good contract for the right man. 


JOHN F. TUBBS, H. B. WILSON, 


Secretary 


President 


Write Us Today. 














PUBLIC LIFE INSURANCE CO. 


$500,000 Authorized Capital 
is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 


Write today; we may have just what you want 


LOUIS NAROWETZ, President 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS 
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NOW READY 





INDISPENSABLE TO EVERY LIFE AGENT 


Two Companion Pocket Publications 
Unequaled as Canvassing Documents 


THE STANDARD WORK ON PREMIUM RATES AND POLICIES 


The Handy Guide 


Premium Rates, Applications and Policies 
TWENTY=NINTH ANNUAL EDITION, 1920 


The only work giving complete premium rates and policy 
forms of 170 leading companies. 

The Handy Guide presents the facts concerning premium 
rates, surrender values, policies and applications of the active 
life insurance companies of the country. 

The book being alphabetically arranged, is self-indexing, and 
all of the matter relating to any one company is grouped to- 
gether. The volume also contains annuity rates, reserves upon 
various mortality tables and rates of interest, etc. 

Its value to every progressive agent is incalculable. 

In the many years of its publication The Handy Guide has 
maintained the highest reputation for reliability and complete- 
ness, 

Price, in flexible binding, $3.75 


Price, with thumb index, $4.00 


Vest Pocket 
Life Agents’ Brief 


1920 EDITION 


The most convenient work on premium rates, dividends, net 
cost, cash values and policy provisions. 

Premium rates for 125 companies shown at a glance. All 
companies listed under each age. 

Dividends and Average Yearly Cost for 5 and 10 Year 
Periods. A new and valuable series of tables, showing divi- 
dends paid year by year for a period of ten years and the aver- 
age yearly cost for both five and ten year periods. Theschedule 
covers Ordinary Life, Twenty-Payment Life and Twenty-Year 
Endowment policies issued at ages 25, 35, 45 and 55. The 
arrangement of the tables admits of an instant comparison of 
dividends to policyholders and net cost, making it invaluable 
to the agent when comparing the figures of two or more com- 
panies, 

This edition of the Life Agents’ Brief also presents, for the 
first time, in compact form, the amount of annual dividends per 
$1,000 of insurance paid in the year 1920 on the three leading 
forms of policy contracts, viz.: ordinary life, twenty-payment 
life, and twenty-year endowments, issued during a period of 
five years. The dividends are given for ages at entry of 25, 
30, 35, 40, 45, 50, 55 and 60. By aconcise from of arrangement 
the figures are shown in immediate contrast with the premium 
charged, so that the determination of the net cost is easily 
arrived at. 

Policy provisions clearly indicated for all companies under 
appropriate headings, including military and naval service 
clauses. 

Net cost shown for ten years of actual experience. No 
estimates or guesswork. 

Cash values presented in most comprehensive form. 

The best and cheapest work for agents. 


Price, in flexible binding, $2.00. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WiLtiAmM STREET 
4NSURANCE EXCHANGE PUBLISHERS NEW YORK 














A GROUP OF 


Life Insurance Leaflets 


The Spectator Company offers for sale to the life 
insurance community the following attractive and 
compelling leaflets. Each one is full of emphatic 
arguments on the benefits of life insurance and make 
direct ippeal to both men and women in all walks 
in life. These leaflets are sure producers of good 
business results. 

Prices at which the leaflets can be supplied: 
Robbing Yourself (Issued in May, 1917). 

Showing the Advantages of Saving vs Wasting. 
Per 1,000, $20; per 500, $12; per 100, $3. 
Take Notice (Issued in May, 1917). 
Emphasizing the importance of paying premiums 
promptly. 
Per 1,000, $20; per 500, $12; per 100, $3. 
The Unexpected Always Happens. 
It is like reading news from the seat of war to read 
the list of victims of sudden death and accident. 
This leaflet can be used to advantage by agents 
of both life and accident insurance companies. 
Per 1,000, $20; per 500, $12; per 100, $3. 


Are You a Woman? 
If so what do you do with your money? 
Per 1,000, $20; per 500, $12; per 100, $3. 


Too Busy. 
An effective reply to the claim often made of 
being too busy to consider life insurance. 
Per 1,000, $10; per 500, $7; per 100, $2. 


Caution to Policyholders. 
A strong and lucid argument for keeping policies 
in force. 
Per 1,000, $20; per 500, $12; per 100, $3. 


Up Against It. 
Forcibly illustrating the misfortunes of many 
former well-to-do capitalists and business men. 
Per 1,000, $10; per 500, $7; per 100, $2. 


It Helps You Along. 
A strong appeal to the uninsured and the under 


insured. 
Per 1,000, $15; per 500, $10; per 100, $2.50. 


What Holds You? 
Sets forth the advantages of life insurance agency 
work as a career for young men. 
Per 1,000, $15; per 500, $10; per 100, $2.50. 


A Legacy For You. 
Unique life insurance leaflet just published. 
Limited payment endowment and income in- 
surance presented in a novel way. Fine busi- 
ness getter. 
Per 1,000, $15; per 500, $10; per 100, $2.50. ° 
On orders of 1,000 copies or more, the inscription 
of company or general agent will be printed without 
extra charge. On orders of less than 1,000 $3. 
extra for inscription. Sample copies of any or all 
these leaflets will be sent on receipt of ten cents each. 


Mail 90 cents and sample copies of the whole 
series (10 leaflets) will be sent to you. 


THE SPECTATOR COMPANY 


CuHicaGco OFFICE 135 WiLLiAM STREET 
#NSURANCE EXCHANGE NEW YORK 

















Thursday 











Once More It 


LEADS THEM ALL IN KANSAS 





Of eighty-seven old line Life Insurance companies writing 
ordinary business in Kansas during 1919 official advices from 
the State Superintendent of Insurance again demonstrate the 
choice of the people of its Home State to be 


THE FARMERS & BANKERS LIFE 
INSURANCE COMPANY 


WICHITA KANSAS 
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CAPITAL SUBSCRIBED $1,000,000 ASSETS, April 30, 1920, $1,289,215 
PAID IN, $852,365. NET SURPLUS, $420,098 


A WORD TO AGENTS 
YOU WANT MORE BUSINESS—SO DO WE! 
be OUR INTERESTS ARE MUTUAL. _IT IS 
OUR BUSINESS TO HELP YOUR BUSINESS. 
WE NOT ONLY WRITE RESIDENTIAL AND 
BUSINESS PROPERIES IN CITIES AND 
TOWNS, BUT WE HAVE AN ESPECIALLY 
GOOD PLAN OF FARM INSURANCE. ASK 
US ABOUT IT 
TORNADO INSURANCE WRITTEN AT LOW 
RATES, WITH LIBERAL CONCESSIONS 
FOR USE OF ,.COINSURANCE CLAUSES. 
FIRE, AUTOMOBILE, HAIL, CYCLONE 
AND FARM RISKS COVERED 


PENINSULAR FIRE INSURANCE COMPANY 
OF AMERICA 


Houseman Bldg., Grand Rapids, Michigan 


COLON C. LILLIE, President J. FLOYD IRISH, Secretary and Managing Underwriter 





THE 


Boston Mutual Life Insurance 
Company 


“The Company of the 


77 Kilby Street “7%¢,Combany of the BOSTON, MASS. 


H. O. EDGERTON, President E. C. MANSFIELD, Sec’y & Treas. 
ROBERT KING, Supt. of Agencies 
A corporation organized and operating under the Insurance laws of 
Massachusetts. All desirable forms.of up-to-date contracts issued. 
CORRESPONDENCE SOLICITED ca) 


Boston Mutual Contracts in their wording are perfectly simple and 
benefits SIMPLY PERFECT. 


their 














GENERAL ACCIDENT AND LIABILITY INS. CO., Limited 
All Classes of Casualty Insurance 


Immense Resources 


Agents who are Expert are invited to communicate with us 


United States Head Office 431 Insurance Exchange, Chicago 























SALARY AND COMMISSION 


offered to capable man to manage an im- 
portant open territory, comprising seven 
counties in Pennsylvania. Address 

W. E. NAPIER, Secretary 


SCRANTON LIFE INSURANCE CO. 
SCRANTON, PENNA. 








FOR FOLDER. 
SHOWING ELABORATE DISPLA 





— 





Extracts from Report of Examination of 


Southwestern Life Insurance Company 


By the State of Texas, June 28, 1915. 


' “Tt is noteworthy that this Company was organized 
without any promotion expenses.” 

“I beg to report further that I find the Company in 
excellent financial condition. The volume of its business 
has steadily increased, its surplus is growing rapidly and its 
funds are being carefully conserved under expert super- 


vision.” 
HOME OFFICE, DALLAS, TEXAS. 





ALTIMORE LIFE INSURANCE COMPANY 
BALTIMORE. MD. 
WILLIAM O. MACGILL, PresipEnT. 


Agents desiring to connect themselves with a solid and progressive, yet conservative 
Life Insurance Company, can address S. D. Powell, Secretary, giving references. 

pane and Ordinary Life Insurance policies issued upon all attractive forms 
of policies. 








WANTED 

Producers who desire the best monthly premium Health nd Accident 
Policies on the market. Excellent contracts. First-clas Company. No 
Experiments, chance for promotion. 
FEDERAL CASUALTY COMPANY «- «= «= DETROIT, MICHIGAN 

POLICY WITH FUNERAL BENEFIT 
Sold by—DETROIT CASUALTY COMPANY - = DETROIT, MICH. 
(Same Management as Federal Casualty Company.) 

















Fidelity and Surety Bonds 
Accident and Health 
Monthly Payment 











at 


i 











ERITY| 
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nce 


Pennsylvania, 





A. J. SABATH, President 





CHICAGO BONDING AND INSURANCE CO. 


Home Office—CHICAGO, ILL. 
CAPITAL AND SURPLUS TO POLICYHOLDERS, OVER $1,000,000.00 


Plate Glass 

Burglary F 

Automobile. Liability—Property 

Damage and Collision 

Licensed by the United States Government, the District of Columbia, and the following States: 
Illinois, Iowa, Kansas, Michigan, Missouri, Minnesota, Ohio, New Jersey, Indiana 

Kentucky, Wisconsin, 

A Company conducting its business with an annual premium income of over ONE MILLION DOLLARS, with a policy 

outlined by its own Officers and Directors in co-operation with its own agents. 


WRITES 

General Liability 
Elevator 

Teams 


Maryland, Nebraska, West Virginia. 


O. F. ROBERTS, Vice-Pres. & General Manager 
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Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTD. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT, HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLE'ON 


United States Manager 
33 Broad Street, Boston 


Dwight & Hilles, Resident Mgrs. for N. Y. State, 56 Maiden Lane, N.Y. 


‘‘OUR BONDS GUARANTEE INTEGRITY’”’ 


SURETY is CASUALTY 
INSURANCE 


NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 


























TWO BOOKS OF REAL MERIT 


The Real Estate Educator 
F. M. PAYNE, (New Edition 1920) 


A repository of useful information for ready reference, 
especially designed for Real Estate Investors, Operators, 
Builders, Contractors, Agents and Business Men. What 
you NEED to know, what you OUGHT to know. The 
New Edition contains The Federal Farm Loan System, 
How to Appraise Property, How to Advertise Real Estate, 
The Torrens System of Registration, Available U. S. 
Lands for Homesteads, The A. B. C.’s of Realty and other 
useful information. 208 pages cloth, $1.50 postpaid. 


The Vest Pocket Lawyer 


This elegant work just published contains the kind of 
information most people want. You can know the law— 
what to do—what to avoid. It is a daily guide—a 
manual of reference for the business man—the law student 
—the justice of the peace—the notary public—the farmer 
—the clergyman—the merchant—the banker—the 
doctor. 360 pages printed on bible paper. Cloth $1.50 
Leather, gilt $2.00, postpaid. 


THE SPECTATOR COMPANY 


Cuicaco OFrFricE 135 Wiiu1aM STREET 
InsunaNce ExcHANGE NEW YORK 





EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in 
the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Thos. F. Daly, President , DENVER, COLORADO 











GEORGE WASHINGTON LIFE INSURANCE CO. 


Charleston, W. Va. 


The popularity of our SPECIAL CONTRACTS such 
as ENDOWMENTS at Ages 60, 65, 70 or 75, and our 
MONTHLY INCOME COUPON ’BOND POLICIES, mean 
SUCCESS to wide awake Insurance Salesmen. 

We also write TOTAL DISABILITY which provides 
for Waiver of Premium and Monthly Income and a clean 
cut DOUBLE INDEMNITY BENEFIT. 

Just at present we have a few attractive Agency 
openings in the State of OHIO. For particulars address: 
C. B. BEAUMONT, State Manager 
2205 East 83rd St., Cleveland, Ohio 
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ATTRACTIVE PURE LIFE 
CONTRACTS for INSURANCE 
MEN OF ABILITY O11 cGi1@)\\ 


NEW JERSEY INSURANCE COMPANY 


CAPITAL ONE MILLION DOLLARS 


Head Office: 
40 CLINTON STREET, 
NEWARK, NEW JERSEY 


CHAS. D. ROSS, PRESIDENT | ee CLARK, Vice#-Pres. 
F. L. BROKAW, Sacrerary 


Western Department. Pacific Coast Department, 


Insurance Exchange Bldg., 140 Sansome St., 
San Francisco, Cal. 


Chicago, Ih. 
H. H. INGALLS, MANAGER SEELEY & CO., MaNnaczERS 

















ESTERN ASSURANCE COMPANY 

OF TORONTO Incorporated 1851 

FIRE, AUTOMOBILE, EXPLOSION—RIOTS, CIVIL COMMOTIONS 
AND STRIKES—MARINE AND TORNADO INSURANCE 


W. B. MEIKLE, President & General Manager 


UNITED STATES STATEMENT, JANUARY 1, 1920 


$4,973,932.20 
SURPLUS IN UNITED STATES $1,900,899.73 


TOTAL LOSSES PAID IN UNITED STATES FROM 
1874 TO 1919 INCLUSIVE $45,676,033.35 





THE SPECTATOR 














TWO BOOKS BY WILLIAM ALEXANDER 


What the Author says about these Books 
1. WHAT LIFE INSURANCE IS AND WHAT IT DOES 


‘The agent who wants to serve the public and who wishes to be a convincing and 
successful salesman must know of his own knowledge that life insurance rests on a 
scientific foundation as steadfast as the everlasting hills. Consequently every in- 
surance salesman should read a primer such as this which deals with fundamental 
principles.”’ 


2. HOW TO SELL INSURANCE 


‘This is a practical guide to the insurance salesman. It is no more important 
than the other book, but it will prove more entertaining and profitable, as the effort 
has been to embody in it all the hints about canvassing that the agent will need in his 
work in the field.” 


WHAT OTHERS SAY ABOUT HOW TO SELL INSURANCE 


“I regard William Alexander’s Book, What Life Insurance Is and What It Does, invaluable for insurance salesmen, as 
it explains clearly and concisely the principles on which all sound life insurance rests. {And his latest book, How to Sell 
Insurance, is in my opinion the best book of the kind ever published. It is indeed a book which it would pay any salesman 
in any line of business to read.’’— William J. Graham, Third Vice-President, Equitable Life. 

“It is the best book on the selling of life insurance that I have seen, and I have no hesitation in endorsing it.”— 
Edward A. Woods, Manager of The Equitable’s Pittsburgh Agency. 


WHAT OTHERS HAVE SAID ABOUT THE EARLIER WORK 


“T am delighted with the book and regard it as the sanest and most helpful book on life insurance yet published.”— 
Walter Dill Scott, Director Bureau of Salesmanship, Carnegie Institute. 


“It was just exactly the book that I have long been looking for, and I think that it supplies a very great need in 
life insurance agency work.’”’— William F. Atkinson, Northwestern Mutual Life, Brooklyn. : 


“Tt is one of the most satisfactory presentations of the subject for the use of the untrained solicitor in the language.” — 
W. H. Hazzard, Head of Department of Publications, New England Mutual Life. 


“] have had the pleasure of reading What Life Insurance Is and What It Does, and it is a very interesting and instruct- 
ive publication.”—Joseph C. Behan, Supt. of Agencies, Massachusetts Mutual Life. 


N. B. Many other endorsements of both these books, by insurance experts, are published elsewhere. 








WHAT LIFE INSURANCE IS AND WHAT IT DOES 
Price per copy bound in cloth, $1.50 
















THE 

SPECTATOR 
COMPANY 

135 William St. 
NEW YORK 


Please send me 

rere copies of 

HOW TO SELL 
INSURANCE 

for which I agree to pay 

$2.00 per copy 


HOW TO SELL INSURANCE 
Price per copy bound in cloth, $2.00 





Liberal discounts are allowed on both of these books sold in quantities 


PUBLISHED BY 


THE SPECTATOR COMPANY 


Chicago Office 135 William Street 


Insurance Exchange NEW YORK Address... anne nnee eee teeeceeeeeeeeen 
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